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56 Inland Marine 


Premiums Rise, 


Losses Mushroom 


Heavy Decline In PPF 
Premiums; Loss Ratios On 
More Lines Climb Above 50 


Inland marine insurance premiums 
in 1956 totaled $362,375,518. This com- 
pares with $344,710,839 written in 
1955, and $325,649,514 written in 1954. 
The ratio of paid losses to written 
premiums climbed from 50.19 in 1955 
to 54.20 last year for all lines. This 
ratio was 48.29 in 1954. Personal prop- 
erty floater premiums written last 
year totaled $41,847,352, a drop of $9,- 
282,445 from the 1955 total of $51,- 
129,797. The 1956 PPF paid ratio was 
82.84, and the incurred ratio was 64.59. 

The figures, compiled by Inland 
Marine Insurance Bureau, include the 
experience of bureau members and 
subscribers, other stock insurers and 
figures reported by Transportation 
Insurance Rating Bureau. 

PPF had an extremely bad time last 
year, the near $10 million decline in 
premiums being influenced by the de- 
velopment of homeowners and com- 
prehensive dwelling policies, plus spe- 
cial forms, coupled with a tightened 
underwriting policy and very bad ex- 
perience. The fact that various insur- 
ers last year ceased writing PPF busi- 
ness in certain areas aslo accounted 
for the premium decrease. 

The blanket portion of the PPF, full 
coverage, produced written premiums 
in 1956 of $6,235,614 with a paid loss 
ratio of 70.03, and the blanket, deduc- 
tible, premiums of $35,611,738 with a 
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Middendorf analysis shows reasons for long 
term attraction of top multiple line issurer 











III ci chisdacnccnbias unit ccexedadbbebintetbeotadeanssanceaite Page 5 
Federal, Vigilant report underwriting loss, in- 
OTD caseidiles capenseccachicecesegrsanbanntes iantailenieieies Page 11 
Position of U. S. with tax claims in case of 
contract default described ...........:.cc000++ Page % 
Mutuals increase auto rates in Ohio ........ Page 8% 


underwriting gain 


Nationwide Mutual has 
: i Page 12 





Ohio Agents Assn. keeps vigorous education 
program rolling for members................ Page 6 


Elliott explains liberalizing of care, custody or 
control exclusion Page 9 


Architects, accountants, other third parties may 
be liable to the surety ............ccccccccceseeeee Page 15 


Texas department issues new rules for filing 








INU clades Scosche cocecccachedencceltbanbcoupetnesanoneceel Page 13 
Travelers appoints three V-Ps, makes other 
ESTES Oe CO Page 3 


Hold protest hearing on R. I. 
creases 








Hardware Mutuals win mutual competition; 
Kemper group second Page 4 
Hassle develops in Tennessee over filings for 
AUTO Fate INCTEASES ......0....:ccccsscscssssessereeees Page 4 
Veteran Chubb & Son partner retires ....Page 4 
America Fore sponsors Chicago radio show 
a Page 2 
Alabama bill on insurer investments is dead 
et Sg RE 2S lis FRY ee Se cee AE OA Bos Page 2 
Rules New Yorkers are ineligible to collect 
from New Jersey USF ..ccccscsscsscssssssesseessseeee Page 2 








Give Decision In 
State Farm Case 


Judge Coats in superior court at San 
Francisco on Wednesday ruled from 
the bench that the 13 defendant former 
agents of State Farm be enjoined from 
soliciting their former policyholders in 
the company for one year from the 
dates of their agency terminations. He 
said, however, that the agreement 
State Farm has used upon termination 
to the effect that each terminating 
agent will not solicit State Farm pol- 
icyholders for another company on 
penalty of forfeiting termination fees, 
etc., was in violation of California law, 
adding the agents in this case are en- 
titled to the fees. The agents, the court 
ruled, must pay their own costs but 
they may solicit other than their own 
State Farm policyholders as they do 
those of companies they do not repre- 
sent. The plea of State Farm for mone- 
tary damages was denied, the judge 
remarking that State Farm officers 
admitted the company had sustained 
losses in the same fashion as other in- 
surers and there could be no basis to 
estimate any possible profit or damages 
due. Meritplan was cleared of all 
charges, it being held the company had 
no prior knowledge of State Farm’s 
agency contract. State Farm will pay 
all Meritplan’s costs. 


SAN FRANCISCO—A decision is 
expected this week from the bench in 
the suit brought by State Farm Mutual 
Auto against 13 of its former agents 
and Meritplan of Los Angeles to enjoin 
them from soliciting State Farm poli- 
cyholders. The case has attracted na- 
tional attention because it has fea- 
tured, aside from its basic issue of 
breach of contract, the question of 
ownership of expirations. 

State Farm is seeking to prevent the 
13 agents who left the company from 
interfering with its business or solicit- 
ing its policyholders or using records 
of policyholders which belong to State 
Farm. The court is requested to enjoin 
the agents from such solicitation, on 
the grounds that they are violating the 
terms of their agency contract by so 
doing. One provision of the contract is 
that agents write business exclusively 
for State Farm. Meritplan, in which 
company most of the former State 
Farm agents have put their business, 
should be likewise enjoined, according 
to State Farm’s argument. 

o . . 

The real matter at issue in this case 
is whether the former State Farm 
agents violated their agency contracts. 
One of the contract provisions is that 
business be written exclusively in 
State Farm and that agents represent 
no other company. However, at some 
other place in the contract the agent 
is referred to as “independent,” and 
counsel for the agents has made much 
of this. Despite the fact that admission 
was made by the agents that they 
switched business, endorsed premium 
checks intended for State Farm and 
copied lists of policyholders, the con- 
tention of the agents is that it is tra- 
ditional and customary in the business 
that an agent owns his expirations, 
even if he represents only one com- 
pany. William Rich retired chief fire 
underwriter on the coast for Royal- 

(CONTINUED ON PAGE 23) 


Report Coercion Case 
On Tapis Of Grand 
Jury At Los Angeles 


The grand jury in U. S. district court 
at Los Angeles has before it for action 
the results of an investigation by the 
anti-trust division of the Department 
of Justice concerning the activities of 
savings and loan associations in con- 
nection with insurance of borrowers. 
The question was referred to California 
court after investigation led to south- 
ern California savings and loan asso- 
ciations as possible offenders of the 
anti-trust laws. The U. S. district at- 
torney declined to talk about the mat- 
ter but local savings and loan officials 
have admitted the Department of Jus- 
tice has taken action. 


The complaint originally was filed 
with the California department by a 
borrower who had been compelled by 
a lending association to cancel a dwell- 
ing fire policy and take coverage in 
another company. He had to pay for 
the change in policies, but Commis- 
sioner McConnell said the matter was 
beyond his jurisdiction and referred it 
to the building and loan department. 
The building and loan commissioner 
also held that he had no jurisdiction 
because the savings and loan associa- 
tion was working under federal char- 
ter. 

Officials of California Savings & 
Loan League, aware of the situation, 
deny any member associations have 
violated the laws. 





Offer N. Y. Insurance 
Society School Grants 


Two scholarships for study at the 
Insurance Society of New York school 
are now open to application. 

For the first time a scholarship is 
available from funds given the school 
in memory of the late Armour Dun- 
can Reid, founder and for 28 years 
president of Globe Indemnity. In the 
past, income from the funds, which re- 
cently have been increased, provided 
scholarship prizes. There is sufficient 
income now, however, to provide a tu- 
ition scholarship. 

The second scholarship is limited to 
residents of New Jersey. It is offered 
by the Insurance Square Club of New 


Jersey. 


The scholarships will be awarded on 
the basis of education, character, need, 
and probable future usefulness in the 
insurance business. Each is intended 
to provide for one term in the day 
division of the property and casualty 
course. 

Applications, available from the 
School of Insurance, 225 Broadway, 
New York, must be filed by Sept. 15. 


Holz Upholds North 
America's Dwelling 
Filing In New York 


However, He Turns Down 3 
Independent Filings Of 
Commercial Property Form 


NEW YORK—Superintendent Lef- 
fert Holz handed down two decisions 
simultaneously this week. In one, he 
upheld fire and extended coverage 
rates on dwelling classes filed inde- 
pendently by North America. New 
York Fire Insurance Rating Organiza- 
tion had charged that the rates were 
not proper, on several grounds. 

The other decision was that North 
America, American Casualty and Gen- 
eral of Seattle should withdraw in- 
dependent filings for multiple line cov- 
erage of certain classes of mercantile 
occupancies. These filings, Mr. Holz 
ruled, cannot be made under the law 
since these insurers are subscribers of 
New York Fire Insurance Rating Or- 
ganization for the same mercantile oc- 
cupancy classes for use with standard 
forms. NYFIRO has made a filing for 
members and subscribers of the com- 
mercial property form covering the 
same class of occupancies. The indica- 
tion of the decision is that the three 
insurers would have to take the devia- 
tion, rather than the independent fil- 
ing, route. 

The independent fire and EC rates 
of North America on dwellings have 
been in effect since Nov. 30, 1954, Mr. 
Holz noted in his decision on that issue. 
NYFIRO contended: 

1. The filing violates the require- 
ments of the statute because North 
America did not use a five year ex- 
perience of the entire fire insurance 
business as a base but relied solely on 
its own experience. 

2. That it is not proper as a basis 
for rate reduction to consider a single 
factor, in this instance commissions, in 
the absence of convincing proof that 
the prevailing commission among all 
stock fire companies using a similar 
method of doing business is unsound 
or unreasonably high. 

3. That North America does not 
show an expense factor applicable to 
dwelling classes alone, the general 
factor used being inaccurate and not 
properly weighted. 

4. That North America did not prove 
that the cost of transacting dwelling. 
business was lower or different from 

(CONTINUED ON PAGE 24) 
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N.]. Court Asks More Insurance Inquiry 


Superior Court Judge Waugh at Newark has directed the first Essex county 
grand jury of the fall term to continue investigation in the insurance business. 
This includes expenditures by John R. Cooney, former president of Loyalty 
group. The county prosecutor indicated he would present evidence to the 
jury on more than $500,000 paid Borok Furniture & Radio Co. for floor cover- 
ings and furnishings supplied the home office of the group. 
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Wyoming Agents 
Elect Hutton, Hear © 
Archie M. Slawsby 


Wyoming Insurors Assn. at its an- 
nual convention at Casper last week 
elected Douglas Hutton, Sheridan, 
president; John T. McInerney, Chey- 
enne, Ist vice-president; H. A. Grieve, 
Newcastle, 2nd vice-president; A. G. 
Tweed, Casper, secretary-treasurer, 
and Guy W. Engle, Casper, state na- 
tional director (reelected). Named to 
the executive committee were Darrel 
G. St. Clair, Worland; W. R. Dickson, 
Rock Springs, and D. L. Holcomb, 


Sheridan. 
Featured speaker was Archie M. 
Slawsby, Nashua, N. H., executive 


committeeman of National Assn. of 
Insurance Agents, who reviewed the 
current trend to all-risk coverages 
during a program Aug. 27 devoted to 
panel discussions of various coverages. 
Panel subjects and moderators were: 
Bonds—Henry J. Paul, Cheyenne, im- 
mediate past president of the associa- 
tion; fire—A. E. Reeves Jr., Rawlings; 
casualty—H. A. Parker, Casper; ma- 
rine—Darrel G. St. Clair, Worland, 
and family auto policy—J. M. Chris- 
tensen, Laramie. 


America Fore Sponsors 
Chicago Radio Show 


Coincident with the start of the an- 
nual meeting of National Assn. of In- 
surance Agents in Chicago next 
Monday, America Fore will sponsor 
“The Town Crier” program conducted 
by Tony Weitzel, Chicago Daily News 
columnist, on radio station WBBM, 
Chicago. 

America Fore’s messages will stress 
the importance of buying insurance 
through the independent agent or 
broker, and will endeavor to give the 
listening audience a better under- 
standing of the capital stock insur- 
ance business. 

The program will be broadcast 
Monday through Friday evenings. 


B. T. Sheppard Is Honored 


LOS ANGELES—B. T. Sheppard, 
claims superintendent here for the cas- 
ualty division of Hartford Accident and 
for 30 years secretary-treasurer of 
Southern California Casualty Adjust- 
ers Assn., was honored by the associa- 
tion members at the August meeting 
as he retired from office. He was pre- 
sented a life membership and a hand- 
some traveling set. 

For 30 years Mr. Sheppard has been 
one of the motivators of the Southern 
California Casualty Adjusters Assn., 
and has contributed strongly to its 
prestige and growth. He was a member 
of the joint committee that worked out 
a compromise agreement between the 
adjusters and the attorneys in Califor- 
nia when they got into a dispute as to 
whether attorneys were engaged in ad- 
justments and adjusters were engaged 
in the practice of law. The agreement 
that committee worked out is still in 
effect. 








Directors of Consolidated American 
of the Siebels, Bruce group have de- 
clared a cash dividend of $2 a share 
on 4,000 shares of preferred stock and 
25 cents a share on 70,000 shares of 
common stock payable Sept. 16 to stock 
of record Sept. 3. 


Trattic Deaths Are 
Down 7% in July 


National Safety Council estimates 
for traffic fatalities in July show a 7% 
decrease, the eighth straight month, 
and ninth in the last 10, that deaths 
were down or unchanged from the 
same month of the year before. The 
July death total was 3,320 for 1957 as 
against 3,570 for that month in 1956. 

For the first seven months, the coun- 
cil estimates traffic deaths at 20,940, 
3% fewer than the 21,590 for the same 
period last year. 

The reduction in traffic deaths has 
been made in the face of heavier traf- 
fic, 5% more in the first five months, 
producing a mileage death rate of 5.5, 
as against 5.9 for the same period in 
1956, and the lowest in the history of 
the U. S. for those months. 





Rules New Yorkers Are 
Ineligible To Collect 
From New Jersey UJF 


Residents of the State of New York 
are not eligible to collect from New 
Jersey’s unsatisfied judgment fund. A 
new ruling by the New Jersey attorney 
general excludes them. 

The ruling was made in response to 
a claim filed against the fund by a New 
York City couple whose son was killed 
by a hit and run driver in Sussex 
county, N.J., last year. 

The New Jersey UJF provides auto 
accident indemnity for victims of un- 
insured or hit and run drivers in the 
state. Motorists from North Dakota, 
the Canadian provinces of Manitoba, 
Alberta, Ontario, New Brunswick, 
Nova Scotia, Prince Edward Island, 
British Columbia and Newfoundland, 
and Norway, are eligible for compen- 
sation from it, and New Jersey drivers 
for compensation from similar funds in 
those areas, on a reciprocity basis. The 
fact that New York does not offer 
similar protection makes its residents 
ineligible. 


Actuary To Study Okla. 


Auto Rate Hike Proposals 


The Oklahoma department has hired 
S. Alexander Bell, Chicago actuary, 
to study proposed automobile BI, PDL 
and PHD rate increases recently sub- 
mitted by National Bureau of Casualty 
Underwriters and National Automobile 
Underwriters Assn., in an effort to 
determine whether or not the increases 
are justified. National Bureau is seek- 
ing a 6.4% increase for BI and PDL, 
and NAUA has asked for a 14.7% in- 
crease in PHD rates. 

Commissioner Hunt has indicated 
that no action will be taken on the 
proposals until Mr. Bell makes his re- 
port. 


Royal-Globe Adds Casualty 


Underwriting At Baltimore 


Royal-Globe has added casualty un- 
derwriting facilities at Baltimore. This 
is in addition to inland marine, marine 
and aviation production and underwrit- 
ing departments, and claims, loss pre- 
vention and engineering and payroll 
audit departments. 

W. E. Pinholster, formerly at East 
Orange, N. J., is in charge of the cas- 
ualty underwriting and George Moul- 
throp is in charge of claims. 








First Six Months Results 


For Leading Companies 


Prems. Prems. Net 
Gross Incr. or Written Written Income 
Surplus Decr.from Six Months Six Months First Half 
J oo 30 ow 31 of 1957 of 1956 —" 
$ $ 
American Home ........c.css:cssessessssseeses 19,899,389 —1,199,984 7,119,254 6,487,389 —36, 
yD. SR 26,652,695 —533,949 13,663,191 12,485,095 1,006,713 
Fire Association  ..........ccccccceeeeee 41,252,230 —1,003,246 17,426,848 17,489,294 —350,422 
Phoenix Assurance 15,964,436 —463,753 13,902,759 13,819,681 —403,028 


NAIA To Detail 
Ad Plan At Chicago 


The operation of the $2 million na- 
tional advertising program of National 
Assn. of Insurance Agents will be de- 
tailed Sept. 11 during the annual 
convention in Chicago. 

Alan H. Miller of Hackensack, N. J., 
the advertising committee chairman of 
NAIA, and Franklin E. Schaffer, vice- 
president of Doremus & Co., the New 
York advertising agency handling the 
program, will direct the workshop. 

The workshop will tell contributing 
agents what will be made available 
to them in the way of merchandising 
tie-ins and how this material can be 
used to double the value of the pro- 
gram. 

The panel consists of George W. 
Haynor of Waterbury, Conn., Scott 
Nixon of Augusta, Ga., Joseph L. B. 
Murray Jr. of Washington, D. C., and 
Henry A. Franz of Clifton, N. J. The 
media experts on the panel will be 
George Wallace of Reader’s Digest, 
Murray Heilweil of NBC, John Bell 
of This Week and J. P. Hormely of 
Outdoor Advertising. 


Ala. Bill On Insurer 


Investments Is Dead 

Senate bill 332 in Alabama ap- 
parently has been defeated. The 
measure, which would have estab- 
lished legislative standards for invest- 
ments of insurers operating in the 
state, was urged by Superintendent 
Horn and some of the domestic in- 
surers, but it was strongly opposed by 
the insurer organizations. 

At a hearing Arthur C. Mertz, coun- 
sel of National Assn. of Independent 
Insurers; J. M. Williams Jr., repre- 
senting National Board; William 
Moore Jr. of Montgomery, appearing 
for Assn. of Casualty & Surety Com- 
panies; William Sherlock and Evans 
Hinson of American Mutual Insur- 
ance Alliance; E. L. Lowder, execu- 
tive vice-president of Alabama Farm 
Bureau Mutual companies; H. K. 
Seibles, president of Birmingham Fire 
of Alabama, and Ralph Franco, rep- 
resenting State Farm Mutual, opposed 
the bill. 

Sen. Richmond Flowers, who is a 
local agent and president of Alabama 
General, co-sponsored the bill and in 
troduced those who appeared both pro 
and con. He said he introduced the 
bill by request, and at the end of the 
hearing stated he would not move its 
adoption on the floor. A motion to re- 
port the bill without recommenda- 
tion failed and the committee voted to 
carry it over to its next meeting. Ap- 
parently this kills the bill in the pres- 
ent session, which is scheduled to ad- 
journ Sept. 10. It is said the subject 
of insurer investment legislation will 
be studied by an interim legislative 
committee authorized under another 
measure. This committee would un- 
dertake the complete revision of Ala- 
bama’s insurance laws. 

Mr. Horn, in urging passage of the 
measure, pointed out that the present 
Alabama insurance code is inadequate 
in regulating insurer investments. Mr. 
Mertz praised Mr. Horn’s objective 
but said SB 332 was not the proper 
measure to accomplish it, that it was 
too rigid to permit proper difersifica- 
tion of investments and adaptation to 
changing economic conditions. 

Many restrictions on partcular in- 
vestments were unrealistic, Mr. Mertz 
said. For example, the one on muni- 
cipal bonds is so drastic that it would 
force two NAII companies alone to 
dump more than $5 million in Ala- 





Set Agenda Of Pa. 
Agents Annual 
Sept. 29-Oct. 1 


Pennsylvania Assn. of Insurance 
Agents will hold its annual conven- 
tion Sept. 29-Oct. 1, at Pocono Manor 
inn, Pocono Manor. George Unger, 
Scranton, is general chairman. A ten- 
tative agenda has been set. 

Prior to the start of the general 
sessions of the convention, a director’s 
meeting, open to all members, will be 
held the evening of Sept,. 29. Commit- 
tee reports will be given by chairmen 
Lawrence D. Willison Jr., Williams- 
port, legislative; George J. Margraff, 
Philadelphia, special automobile; Har- 
vey F. McCauley, New Brighton, and 
Robert E. Synnestvedt, Philadelphia, 
membership, and John W. Homer Jr., 
Reading, casualty. 

Huette F. Dowling, Stroudsburg, 
general counsel, also will report at the 
directors’ meeting. 

An address by William J. Graul, 
Allentown, president of the associa- 
tion, will open the first general ses- 
sion on Monday. Reports will then be 
given by Mr. Margraff, who is state 
national director; J. Carroll Goodman, 
Philadelphia, chairman of the proper- 
ty insurance committee, and W. How- 
ard Stewart, Clearwater, chairman of 
the agents qualifications committee. 

7 e e 

A talk by Herbert P. Stellwagen, 
executive vice-president of Indemnity 
of North America, will end the morn- 
ing session. The afternoon will be 
given over to a round table discus- 
sion of the family protection endorse- 
ment. J. C. Hafer, assistant vice- 
president of American Casualty, aided 
by Mr. Homer, will moderate. 

Louie E. Woodbury Jr., Wilmington, 
N. C.. vice-president of National Assn. 
of Insurance Agents, will be the fea- 
ture speaker at the general session on 
Tuesday morning. 

The program also will include re- 
ports by committee chairmen Edward 
L. Smead, Williamsport, public rela- 
tions and catastrophe loss, and Robert 
B. York, Reading, highway safety; 
presentation of fire safety and high- 
way safety awards, the report of the 
resolutions committee, and election of 
officers and directors. 

Tuesday afternoon, Mr. Goodman 
will moderate a panel discussion of 
the methods and practices of Middle 
Department Assn. of Fire Underwrit- 
ers, including its use of the uniform 
grading schedule. Panelists will be 
Joseph I. Creedon, rating and inspec- 
tion superintendent, and H. Reed 
Mullikin, general superintendent of 
Middle Department Assn. 

An informal banquet will conclude 
the convention Tuesday evening. 
Amos E. Neyhart, administrative head 
of the Pennsylvania State university 
institute of public safety, will be the 
guest speaker. 








bama municipal bonds. The special 
deposit feature of the bill also is un- 
reasonable and might lead to retalia- 
tion by other states against Alabama 
insurers, he said. 

Howard B. Clark, assistant secre- 
tary of American Liberty, spoke for 
the bill. He said he had analyzed the 
financial statements of a group of 
leading fire and casualty insurers and 
was satisfied they could comply with 
the bill’s requirements. He deplored 
the tendency of some companies to 
place more emphasis on investments 
than on underwriting and especially 
criticized speculative dealings in cor- 
porate stocks and municipal bonds. 
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Travelers Appoints 


Three V-Ps, Makes 
Other Promotions 


Travelers has appointed William H. 
Zweig vice-president, and Benjamin 
B. Hanselman 
2nd vice-presi- 
dent of claims in 
the home office. 
Joseph Thompson 
has been appoint- 
ed to the newly 
created position 
of resident agen- 
cy vice-president 
in Canada. 

Mr. Zweig 
joined Travelers 
at Chicago in 
1923. He later 
served as claims 
manager at Oklahoma City and St. 
Louis. Advanced to the home office as 
a supervising claims examiner in 1945, 
he was promoted to assistant secre- 
tary, then casualty claims secretary 
the next year. 

Mr. Hanselman went with Travelers 
as a claims representative in Chicago 
in 1935, was named adjuster in charge 
at Peoria in 1947, claims manager at 
Minneapolis in 1951, and transferred 
to Chicago as claims manager in 1954. 
He went to the home office as secre- 
tary of claims last year. 

Mr. Thompson has been with Trav- 
elers 25 years. He started as an agent 
in 1932, was subsequently a field as- 
sistant at Portland, Me.; assistant 
manager at Boston, and manager at 
Portland and at the 42nd street office 
in New York before his appointment 
to the home office as assistant super- 
intendent of agencies in 1945. He was 





William H. Zweig 


named superintendent of agencies the 
following year. 

Travelers also has appointed Fran- 
cis P. Hines assistant secretary of 
methods and planning in the home of- 
fice, and named Walter E. Mallory Jr. 
office manager at Boston. 

Mr. Hines went with Travelers at 
the Hartford branch in 1926. Mr. Mal- 
lory has been office manager at Buf- 
falo since 1947. 

Travelers Indemnity has appointed 
10 and transferred three field super- 
visors. They are Robert L. Kern, cas- 
ualty, fidelity and surety, Los Angel- 
es; John M. Beale, casualty, fidelity 
and surety, Peoria; William C. Gaw, 
casualty, fidelity and surety, Hartford; 
B. Thomas McCauley, fidelity and 
surety, Kansas City; James P. Huff- 
stetler, fidelity and surety, Charlotte; 
Russell E. Miller, fidelity and surety, 
Des Moines; John R. Holman, casual- 
ty, fidelity, surety, fire and marine, 
Salt Lake City; Andre Chapelaine, 
casualty, fidelity, surety, fire and ma- 
rine, Chicago; George C. White Jr., 
fire and marine, Chicago, and Fred E. 
Disch, fire and marine, Cleveland. 

Harold E. Ball Jr., casualty, fidelity 
and surety, has been transferred to 
Los Angeles from Oakland and David 
H. Johnson, casualty, fidelity and 
surety, to Chicago from Indianapolis. 
Basil N. Steggles, casualty, fidelity 
and surety, has been moved to Hamil- 
ton, Ont., where he will also supervise 
fire and marine. 





W. A. Alexander In New Office 

W. A. Alexander & Co. general 
agency moved into its new offices on 
the 18th and 19th floors of the Field 
building, Chicago, last week. The 450 
employes of the agency had been op- 
erating from offices on the 33rd, 34th, 
35th, 37th, fifth and seventh floors of 
the Field building. 


Hold Protest Hearing 
On R. I. Auto Rate 
Increases Sept. 23 


Commissioner Bisson of Rhode 
Island has called a public hearing 
in Providence Sept. 23 on the state’s 
newly increased auto rates. The rates 
took effect Aug. 7. 

Mr. Bisson scheduled the hearing in 
answer to a petition of Julius C. 
Michael, public counsel appointed by 
Gov. Roberts to protest the rate in- 
creases. 

Contending the new rates are con- 
trary to law, the petition asks the com- 
missioner to set aside “all filings or 
rates for automobile insurance of any 
kind now in effect in Rhode Island,” 
and hold a hearing. 





Gaman To New York Marine 


Post For New Zealand 


New Zealand has promoted J. B. A. 
Gaman from secretary at the U. S. 
head office in San Francisco to as- 
sistant manager of the New York 
marine branch. 

Mr. Gaman started in insurance 
with British & Foreign Marine at Liv- 
erpool, in 1947 going to New York to 
join Royal. He went with New Zealand 
at New York in 1951 in charge of 
marine claims until going to San 
Francisco in 1956. 





Indiana Mariners Clubs To Meet 


Mariners Club of Indianapolis will 
hold an outing Sept. 12 jointly with 
the Mariners of South Bend at Missis- 
sinewa country club, Peru. 





Lincoln Mutual Casualty of Newark 
will hold a meeting at its home office 
there Sept. 3 to elect a director and 
president for five years. 


Senate Report Of Auto 
PHD Overcharges Not 
Expected Till 1958 


WASHINGTON—The report of the 
Senate subcommittee on auto mar- 
keting practices is not expected before 
next year. Windup of the committee’s 
work has been delayed primarily be- 
cause of illness of a member, Sen. 
Payne, who is recuperating from a 
heart attack. 


Program Ready For 
Mich. Agents Rally 


The printed program for the annual 
meeting of Michigan Assn. of Insur- 
ance Agents is being distributed. The 
convention will be Sept» 16-17 at 
Mackinac Island. There will be exec- 
utive meetings of the officers, exeg- 
utive committee and the budget and 
finance committees Monday morning, 
as well as meetings of the public rela- 
tions planning committee and the au- 
tomobile committee. All of these com- 
mittees will meet at a joint session for 
luncheon with President Robert G. 
Schirmer, Saginaw, presiding. 

Mr. Schirmer also will be in charge 
of the first general session Monday 
afternoon at which he will give the 
report of the administration and there 
will be a film in behalf of the $2 mil- 
lion advertising program of the Na- 
tional association. 

Road Aid will be host at a reception 
that evening. 

On Tuesday the general session will 
feature a talk on the Mackinac bridge 
by L. A. Rubin, executive secretary of 
Mackinac Bridge Authority; a report 
of the conference committee by chair- 
man M. Frank McCaffrey of Detroit, 
and the election of officers. 





PR 


iNT SS 


















































= TU 
rn 


remarkable pinpoint view of 


Prudential Plaza » 





Prudential’s observation deck not only no a 


also allows an unusual glimpse of many of the 
city’s most famous landmarks. 


The PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 
MID-AMERICA HOME OFFICE 











CHICAGO 





& Associates 
Suite 870, 14 





& Associates 
Suite 1246, 1 





JAMES J.G 


Chicagoland but & Associates 


WM. G. LOVENTHAL, 
C.L.U., & Associates 
Suite 240, 141 W. Jackson 
HArrison 7-7225 


ROBERT J. 


Chicago 1, Illinois 


ILLINOIS 


DON K. ALFORD, C.L.U.., 


WAbash 2-5311 


MATURIN B. BAY, C.L.U., 


ANdover 3-7755 


C.L.U., & Associates 
Suite A-1820, 
HArrison 7-2500 





Prudential will have the red carpet out for you 
NAIA convention goers during your stay in Chicago. We hope you'll 
visit our display in spaces 8 and 9 at the Hilton’s 





Normandy Lounge. Our hosts and hostesses will be on hand to 
welcome you and arrange for your courtesy tickets to the 
Prudential’s observation deck, where you'll see a 
new view of the city from the highest vantage point in Chicago. 


PRUDENTIAL’S AGENCIES SERVING 
ILLINOIS AND INDIANA BROKERS 


CHAMPAIGN-URBANA 


1 W. Jackson G. R. CAUGHRON, 


CHampaign 6-2587 


35 S. LaSalle ELGIN 


Elgin Tower Bldg. 


RIFFIN 100 E. Chicago Street 


79 West Monroe St. 
DEarborn 2- 


4839 EVANSTON 


ALFRED A. GLIEMI, 


& Associates 
DAvis 8-4495 


PEORIA 


R. B. PLESSINGER, Mgr. 
Central Illinois Agency 


MURPHY, 
Room 200-A 
175 W. Jackson 
Peoria 6-6111 


Manager, University Agency 
810A W. Springfield Avenue 


ROBERT B. PIPER, Megr., 
Fountain Square Agency 


Suite 342, 1580 Sherman Ave. 


Com’! Nat'l Bank Bldg. 


ROCKFORD 

HOWARD E. SHAW, Mgr. 
Northern Illinois Agency 
227 N. Church Street 
Rockford 8-3771 


INDIANA 
HAMMOND 
JOSEPH G. CARMEN, 
Mgr., Steel Cities Agency 
6022 Calumet Avenue 
REgent 4-7121 


INDIANAPOLIS 

G. WILLIAM EPPLEY, 
Mgr., Central Indiana Agcy. 
2126-28 N. Meridian Street 
WAlnut 5-8941 


SOUTH BEND 

W. FOGELBERG, Mgr. 
Northern Indiana Agency 
1320 Mishawaka Avenue 
ATlantic 8-4774 
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Hardware Mutuals Win 
Mutual Competition; 
Kemper Group Second 


Hardware Mutual group of Stevens 
Point, Wis., received 25 awards to win 
the annual mutual property-casualty 
advertising competition sponsored by 
American Mutual Insurance Alliance. 
Hardware Dealers Mutual Fire won 15 
awards in the property insurance class- 
ifications, and Hardware Mutual Cas- 
ualty won 10 in the casualty insurance 
classifications. 

Kemper group, including Lumber- 
mers Mutual, was second with 23 
ufacturers Mutual and American Far- 
mers Mutual was second with 23 
awards. American Hardware Mutual 
was third with 13 awards, Grain Deal- 
crs Mutual of Indianapolis placed 
fourth with 12, and Liberty Mutual and 


Northwestern Mutual Fire tied for 
fifth place with 11. 

Award-winning entries will be on 
display Oct. 20-23 at Jung hotel, New 
Orleans, in conjunction with meetings 
of the Alliance’s advertising-sales con- 
ference, Federation of Mutual Fire In- 
surance Companies, and National Assn. 
of Mutual Insurance Companies. 

Advertising material in the casualty 
and property insurance fields was 
judged separately. 

In the casualty competition first 
place went to Lumbermens Mutual 
Casualty with 16 awards. Hardware 
Mutual Casualty was second with 10. 
Tied for third place with eight awards 
each were: Auto-Owners of Lansing, 
Employers Mutual Liability of Wausau 
and Utica Mutual. 

In the property insurance competi- 
tion first place was won by Hardware 
Dealers Mutual Fire with 15 awards. 
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MARKET FOR SURPLUS AND 
HARD-TO-PLACE LINES—WITH 


DENVER 2, COLORADO 
AM 6-0295 


TELETYPE DN 267 









TIRED OF JUGGLING 


PRUBLEM 


WE OFFER A STABLE, DEPENDABLE 


FAST, COMPETITIVE QUOTATIONS! 


Insurance Markets Agency, Inc., welcomes hard-to-place risks and 
excess lines not usually written by the regular American Companies. 
We offer through our markets the flexibility and experience in han- 
dling problem or unusual lines, as well as the normal Lloyd’s classes 
that eliminate the necessity of wasting time in “shopping” in order 
to maintain your good accounts in the face of ever increasing compe- 
tition. We specialize in Surplus Lines only. 


NO DIRECT BUSINESS! 
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adjusters 
strategically 
located : 
throughout the 








Pocatello, idaho — First Security Bank 
Bidg. — P. O. Box 1227, Phone 4525 


Idaho Falls — 258 W. Broadway 
P. O. Box 293, Phone JAckson 2-3431 


INSURANCE AOJOSTERS 





Intermountain 
West provide 
immediate action 
on all claims. 


428 SOUTH MAIN © 
SALT LAKE CITY, UTAH + (DA 2-2541 — 
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American Hardware Mutual was sec- 
ond with 13, Grain Dealers Mutual of 
Indianapolis was third with 11 and 
Central Mutual and Northwestern Mu- 
tual Fire tied for fourth place with 
nine awards each. 





Veteran Partner In 
Chubb & Son Retires 


Hendon Chubb, senior partner in 
the firm of Chubb & Son, has re- 





HENDON CHUBB 


tired. However, he retains his asso- 
ciation with the firm as_ partner 
emeritus and will also continue to 
serve as chairman of Federal and 
Vigilant. 

Mr. Chubb, a partner in Chubb & 
Son since 1898 and a director and a 
senior officer of Federal since its 
incorporation in 1901, is regarded in 
the business as the dean of company 
executives. 


Mich. Public Wants 
Compulsory: Hare 


James M. Hare, Michigan secretary 
of state and ex-officio member of a 
special commission studying compul- 
sory auto insurance, said last week that 
results of a questionnaire poll he con- 
ducted indicates “overwhelming” pub- 
lic favor for compulsory. 

Mr. Hare, who sent out 2,000 ques- 
tionnaires without commission author- 
ity, reported that of those returned 
1,051 favored compulsory while 174 
opposed it. An alternative proposal for 
an uncollectible judgment fund admin- 
istered by the state was favored 789 to 
386 and a proposal that distinctive 
license plates be issued to uninsured 
motorists was approved by a 696 to 
564 margin, he said. This constitutes a 
“10 to 1 vote in favor of compulsory” 
and will assure legislative considera- 
tion for the commission’s report, Mr. 
Hare stated. The legislature has re- 
peatedly refused to consider such ac- 
tion in the past. 


Indianapolis Board To 
Sponsor TV Program 


Indianapolis Insurance Board will 
sponsor a round-up type sports pro- 
gram to be televised immediately fol- 
lowing each Cleveland Browns football 
game during the 1957 season. A public 
relations firm is preparing the program 
and will prepare printed materials to 
tie in with the program, which will 
be seen on station WLW-I. 





The Randall Yeager agency of War- 
saw, Ind., has moved to 518 South 
Buffalo street. 


Hassle Develops In 
Tenn. Over Filings For 


Auto Rate Increases 

A political hassle has developed 
over filings for auto rate increases in 
Tennessee. State Sen. Allen asked 
Commissioner Northington to hold 
public hearings on the rate increase 
applications. He pointed out that State 
Farm Mutual already (July 19) had 
been granted auto BI and PDL in- 
creases of 23.6% and medical pay- 
ments increases of 19.3%. 

Safety Commissioner Butler public- 
ly opposed the rate increase because 
of the improvement in traffic acci- 
dents due to the state’s rigid traffic 
safety enforcement program. Insur- 
ance men _ rejoined, however, that 
while traffic deaths had decreased, 
personal injury and property damage 
accidents have been steadily increas- 
ing 


In an editorial, ““‘Too Many Hats, Mr. 
Northington,” the Nashville Tennes- 
sean charged Mr. Northington could 
not continue in business as a local 
agent in Clarksville “and maintain the 
confidence of the people of Ten- 
nessee in the affairs of his important 
public office.” The same issue of the 
newspaper carried quotes of Sen. Al- 
len protesting the commissioner’s dual 
role. 

The commissioner, however, indi- 
cated he had no intention of resigning 
or of giving up his financial interest 
in King & Northington. He has spent 
30 years in the business, he said, the 
agency represents a number of com- 
panies, and his predecessor (M. O. 
Allen) as commissioner owned an 
agency in eastern Tennessee. 

Even NACCA got into the act. Nash- 
ville Plaintiffs Lawyers Assn. issued 
a statement expressing deep concern 
that the insurers should ask for rate 
increases, and saying that the allega- 
tions of insurer representatives that 
juries are giving larger verdicts in 
order to soak the companies is not 
and cannot be substantiated by the 
facts. 


President Signs Atomic 


Indemnity Measure 
WASHINGTON—President _Eisen- 
hower has signed the federal atomic 
insurance bill into law. It provides up 
to $500 million government indemnity 
against damages from accidents in- 
volving privately run atomic reactors. 





Osborne Sets Up Own 
Adjusting Firm At Toledo 


Fred W. Osborne has resigned as 
assistant manager of Underwriters Ad- 
justing at Toledo, to open his own ad- 
justing office at 3364 Monroe street 
there. Mr. Osborne has had 29 years 
of adjusting experience in fire, casual- 
ty and marine losses. He has_ been 
assistant manager at Toledo of Un- 
derwriters Adjusting for 15 years. 





LLOYDS UNDERWRITER. Surplus lines and 
Reinsurance. Minimum 5 years experience. 
Light travel. Headquarter Chicago $8,500 





W.C. AND LIA. UNDERWRITER. Full knowledge 
all rating plans including retro. Large Chica- 
go general agency. $7,000 





Call or write 
CADILLAC EMPLOYMENT AGENCY 
220 South State St. WAbash 
Chicago, III. 2-4800 
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H. S. Middendorf Analysis Shows Reasons 
For Long Term Attraction To Investor Of 
Stocks Of Top Multiple Line Insurers 


The importance of underwriting ex- 
cellence as the key to long term in- 
vestment results for stockholders of 
fire and casualty insurers is the ob- 
jective of The Investment Aspects of 
Fire and Casualty Insurance Company 
Stocks, a 77-page analysis prepared by 
Harry S. Middendorf of Wood, Struth- 
ers & Co., members of the New York 
Stock Exchange, 30 Wall street. The 
analysis presents the long term per- 
formances and the most recent five 
year showings of 21 companies. Among 
other things, the study states: 

In recent years fire and casualty 
companies have been experiencing cer- 
tain revolutionary changes in their un- 
derwriting practices, of far more sig- 
nificance than those undergone in 
many other businesses. The large, 
strong companies that have long been 
fully equipped to underwrite all fire 
and casualty lines are meeting these 
changes much more successfully than 
former single line companies now be- 
ing forced by competition to enter new 
lines. 


. . . 


The deterioration of underwriting 
experience in nearly all lines that cul- 
minated in the disastrous underwrit- 
ing results of 1956 underline the long 
pull advantages of confining invest- 
ments in fire and casualty stocks to 
those of the small handful of top un- 
derwriting organizations. Even under 
the unusually adverse conditions of 
1956, the seven top companies all ex- 
perienced a moderate adjusted under- 
writing profit. 

Investors who put an equal amount 
in the stocks of seven companies in 
group A at the mean market price in 
1952 and held them to date would 
have realized an average annual return 
in cash dividends plus market appre- 
ciation of 17.96%. Similar investments 
of the seven medium grade under- 
writers in group B would have yielded 
an average annual return of 8.98%. 
The same investment in the stocks of 
seven companies in group C would 
have yielded an average annual return 
of 4.15%. 

The profits shown by group A of 
1.89% in 1956 compares with an under- 
writing loss of 4.8% by all 420 stock 
fire insurers. Group B companies lost 
3.67%, and group C companies 6.8%, 
which was greater than the average. 
The 21 insurers wrote 28.63% of all 
stock company premiums in 1956 and 
had 31.61% of all assets. 

The principal causes of unfavorable 
underwriting experience in 1956 were: 
Insufficient insurance to value, inade- 
quate rates—excellent underwriting 
experience in the past brought rate 
reductions or broadened coverage with- 
out corresponding increases in rates 
aggravated the problem, unsound com- 
petitive practices brought about by in- 
tense competition, carelessness by in- 
sured during prosperity and boom con- 
ditions, inflated claim costs, brought 
about by inflation, particularly on par- 
tial fire losses and where jury deci- 
sions determine the loss. 

These problems are growing pains 
brought about largely by inflation. 
Rates are now being adjusted upward 
in casualty lines. A drive is being 
started to bring insurance to value. 
Fire loss experience is being prepared 
and higher fire rates will be introduced 
later this year. 


Very little improvement in over-all 
underwriting experience is to be ex- 
pected in 1957. Present policies must 
run off before new rates can be effec- 
tive. The inflationary trend of losses is 
continuing, and it may take several 
years before underwriting experience 
more nearly approaches normal. 


Inasmuch as the gain over the years 
in surplus, invested reserves, increase 
in net admitted assets and net income 
from portfolio investments, are all a 
product of the underwriting business, 
the quality of underwriting is of para- 
mount importance to the long-pull in- 
vestor. Stockholders’ long pull results 
have for decades closely paralleled the 
quality of risks written, the strength 
of the agency plants and the balance 
and general excellence of underwriting 
ability developed over the decades. 


Not only did the return to the in- 
vestor in cash dividends and apprecia- 


tion of the three groups for the five 
years ended 1956 closely parallel their 
underwriting experience, but this cor- 
relation in investment results has been 
constant over many decades. 

Long-pull charts which compare re- 
sults of a hypothetical investment in 
five multiple line fire company stocks 
from 1918 to the end of 1956, with a 
similar investment in the Dow-Jones 
industrial average and the Standard 
& Poor’s index of New York bank 
stocks, illustrate the advantages of 
well-selected insurance stocks for long- 
term investment. The combined aver- 

(CONTINUED ON PAGE 16) 








Lifesaving course for Larry! 





w Believe it or not, this is a high school classroom. 
The subject—Driver Education. The instructor—an 
English teacher with special driver education training. 

He’s teaching Larry more than the mere mechanics 
of driving. Larry is learning the proper mental at- 
titude necessary for safe driving. When the course is 
completed, Larry’s chances for survival as a driver 
will have actually doubled! 

In an age when one out of every four fatal auto 
accidents involves a youthful driver, you would think 
such a proven, successful program would ‘receive 
wide acclaim. After all, far more of our youngsters 
are crippled and killed by auto accidents than by 
polio, for instance. Yet a majority of communities are 
still without high school Driver Education. 


As an insurance man and civic-minded citizen, you 
can make a real contribution to the youth of our 
country by calling attention to the success of Driver 
Education. Make sure your school board, school 
officials, PTA and local Safety Council get the facts. 
Use your influence with key citizens to bring Driver 
Education to your high school. 

We'll help by sending you the fact-filled folder 
entitled—“*Teach Them To Drive...and Survive!” 
Write tonight, won’t you? It can be a matter of life 
or death for many youngsters in your community. 


JALLSTATE 
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Ohio Agents’ Assn. Keeps Vigorous 
Education Program Roiling For Members 


By BERNARD P. 

When, as will sometimes happen, a 
state insurance agents’ association is 
called upon to describe the benefits of 
membership, education is often listed 
somewhat secondarily. If Ohio Assn. of 
Insurance Agents should do this—for 
whatever reason—it would be misrep- 
resenting the facts, grossly. Though 
quite active in other spheres of as- 
sociation work—what insurance man 
has not heard of its part in eliminating 
auto dealers from the agency business 
in Ohio?—the role of the Ohio associa- 
tion in insurance education is of sur- 
passing excellence and‘ an interesting 
story in itself. 

In around five years, close to 1,000 
persons each have received a_ solid 
week of all day, all evening instruction 
in insurance. According to plans al- 
ready set, many more will go through 
the mill in the future. 

The training is supplied by means 
of one-week schools conducted at var- 
ious universities and colleges through- 
out the state. So far, these have been 
conducted at four levels. Once a year, 
experienced agents are given an op- 
portunity for post graduate work in the 
form of an advanced agency manage- 
ment school. Less experienced agents 
and their office employes can attend a 
school at the intermediate level, deal- 
ing primarily with the mechanics of 
fire and casualty rating, using the 
manuals, etc. Novices get a compre- 
hensive grounding in fundamentals in 
a school called the property insurance 
workshop. The last two are run off 


McMACKIN, Jr. 
year, for example, the fundamentals 
workshop will be offered in four dif- 
ferent parts of the state at four differ- 
ent times of the year and the inter- 
mediate course is scheduled three 
times. The additional school is an of- 
fice procedures session, primarily for 
the “girls Friday.” 

The Ohio association does not carry 
on this rugged educational schedule 
alone. Sponsorship is multiple and the 





Theodore M. Gray Sr. 


Douglas N. Avery 
direction of the entire program of in- 


surance institute schools is in the 
hands of Douglas N. Avery of the state 
department of educatign and a mem- 
ber of the faculty of Ohio university at 
Athens. However, Mr. Avery himself 
describes the Ohio association as the 
“prime” sponsor and any observer can 
wonder whether this program would 
ever have gotten under way or would 
continue without the kind of sweat- 
producing support it receives from Ex- 
ecutive Secretary T. M. Gray, members 
of his staff and the officers and com- 


more frequently than once a year. Next mittees of the association. 
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L. T. Powell, Mansfield, a school ad- 
ministrator turned insurance agent, got 
interested in the educational possibili- 
ties of the Ohio association during his 
term as its president. C. T. Collins, 
former educational director of the as- 
sociation, and Mr. Gray, together with 
members of the educational committee 
studied the possibilities and the pres- 
ent program got started. Part of the 
preparation involved consultation with 
W. O. Hildebrand, secretary-manager, 
and Jack Butterick, assistant secre- 
tary, of Michigan Assn. of Insurance 
Agents, about the similar program con- 
ducted for a number of years in Mich- 
igan. 

Instructors for the basic and inter- 
mediate schools are field men sug- 
gested by Ohio Fire Underwriters 
Assn. and Ohio Assn. of Casualty & 
Surety Managers. Field men also sit 
among students and answer their ques- 
tions during breaks. Advanced agency 
management school faculty members 
are recruited from all over the coun- 
try. Some of the teachers have been 
L. J. Ackerman, dean of the school of 
business administration of University 
of Connecticut; E. A. Toale, associate 
manager of the metropolitan (New 
York) department of Home; T. J. Mc- 
Kernan, now of Inter-Regional Insur- 
ance Conference; J. W. Cosgrove, ad- 
vertising manager of Standard Acci- 
dent; C. W. Tye, tax consultant; J. C. 
O’Connor, executive editor of The Fire, 
Casualty & Surety Bulletins; F. J. 
Flynn, insurance consultant; and many 
others. 

. . . 

Still more help comes from Ohio In- 
spection Bureau and the state insur- 
ance department. The bureau supplies 
manuals and forms, a not inconsider- 
able item, and sends officials to lecture 
on various subjects. The department 
also provides occasional speakers and 
cooperates further by deputizing Mr. 
Avery to give the license examinations 
on the last day of the fundamentals 
workshop. 

Mr. Avery devotes a substantial part 
of his year to the insurance institute 
schools and is moving around upwards 
of 18 hours a day while one of the 
schools is in session. But another role 
of great importance in the program 
is that of “dean,” an office which has 
been filled exclusively from among the 
members of the agents’ association. J. 
W. Hemphill, Painesville, vice-presi- 
dent, held the post for a number of 
years and Ivan Steiner Jr. of Worces- 
ter, a trustee, is the present “dean.” 
Both have been highly popular with 
students and have been given much 
personal credit for the success of the 
schools. 

On the planning boards, perhaps the 
most interesting item is a one week 
school on sales. Many observers agree 
that salesmanship has all but disap- 
peared from among insurance men. 
With today’s competition, survival may 
depend upon it. Soon, it is hoped, Ohio 
insurance men will be able to take on 
a full week of comprehensive training 
in selling their product. 

It is almost paradoxical that general 
excellence has been achieved and 
maintained in a program which vir- 
tually defies the maxim about too 
many cooks. Scores of persons—par- 
ticularly field men—contribute long 
hours in an almost selfless way. Each 
school starts with a crammed schedule 
and the material is thrown out at an 
intense pace. Friction ought to be the 
rule, yet it is the rare exception. On 
the other side, the conviviality of in- 
surance men has slowed the progress 
of many a convention or meeting but 
is skillfully channeled at these schools 
for the purpose of getting more, not 
less, ut of working time. 


Mutual Alliance Names 
Richey Assistant Chiet 
Of Legislative Bureau 


Ronald K. Richey has been named 
assistant manager of the legislative 
bureau of American Mutual Insurance 
Alliance. He has been vice-president 
and general counsel of Central Plains 
Ins. Co. and Central Plains Life of 
Hutchinson, Kan., handling reinsur- 
ance and agency contracts, policy 
forms, rate filings, taxation and state 
regulation. He also has been an attor- 
ney for Bankers Investment Co. in 
charge of tax matters and organization 
of subsidiary and affiliated companies, 

After his graduation from Washburn 
University law school in 1951, Mr. 
Richey joined the firm of Allen & 
Ascough in the general insurance prac- 
tice of law. Later that year he was ap- 
pointed an attorney in the Kansas in- 
surance department, being responsible 
for insurance company regulation, pro- 
mulgation of rules, and conducting 
hearings. In 1955 he helped to organ- 
ize the Central Plains companies. 





Fire & Casualty Of Conn. 
Has Underwriting Profit 


Fire & Casualty of Connecticut had 
an underwriting profit of $197,970 on 
business written during the first six 
months of this year. Policyholders sur- 
plus on June 30 was $2,336,031, and 
assets were $6 million. 

On an adjusted basis the combined 
loss and expense ratio for fire and 
casualty lines was 87.4. Experience on 
fire lines developed a loss ratio of 22.2. 
Since 1955, Fire & Casualty has con- 
centrated on the development of fire 
business, specializing in writing pre- 
a residential risks on a deviated 

asis. 





Jenkins Joins Olympic 


To Head Production Unit 


John B. Jenkins has joined Olympic 
of Los Angeles as manager of the new- 
ly organized production department. 
He has been home office regional man- 
ager and assistant to the agency sec- 
retary of Boston. Mr. Jenkins started 
his insurance career in 1932 with Gen- 
eral Accident, and subsequently was 
with Shelby Mutual and Providence 
Washington. 





Meldrim Is Advanced 


Glens Falls has promoted Robert C. 
Meldrim to manager of the home of- 
fice inspection and audit department, 
succeeding Garry Memmelaar, who is 
being transferred to New York City 
as a member of the audit department 
there. D. S. Potter continues as man- 
ager of the audit division under the 
supervision of Mr. Meldrim. 

Mr. Meldrim joined Glens Falls in 
1936 as manager of the inspection de- 
partment, and he has had 31 years of 
experience in insurance inspection 
and engineering work. 





Coleman Joins Cal. Comp 


H. J. Coleman, who has been active 
in casualty underwriting and produc- 
tion in the San Francisco area for more 
than 30 years, has joined California 
Compensation & Fire at the head of- 
fice. He started his insurance career 
as special agent for the old California 
Agencies, for many years general agent 
on the coast for Continental Casualty. 
When Continental bought out Califor- 
nia Agencies, Mr. Coleman went along 
as northern California manager. He re- 
signed several months ago. 





Assn. of Casualty Accountants & 
Statisticians will hold its fall meeting 
Sept. 20 at the Hotel Statler in New 
York City. 
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We salute these men... 


. . . Who have contributed richly to the success of the Insurance Institute 
Schools for Ohio agents and their employees. Companies represented here 


and their men have invested generously of their time and talents. 








e e. 
hy , re . » ws 
Raymond W. Douglass Raymond W. Kapp Edward 0. Platell Fred Schroer Fred W. Selsor William L. Venable 
Agricultural Insurance Phoenix Insurance American Surety Home Insurance Fidelity and Casualty United States Fidelity & 
Company, Columbus Company, Columbus Company, Cleveland Company, Columbus Company, Cleveland Gucranty Co., Columbus 


+. oh * Raymond T. Fielder, Yorkshire Insurance Company, Columbus. 
Joseph B. Greenwood, New York Underwriters, Cleveland. 
Ben M. Jacoby, Aetna Casualty & Surety Company (Fire Division), Cleveland. 
James A. Kanehl, Great American Insurance Company, Columbus. 
Edgar L. Kroder, Fidelity and Casualty Company, Cleveland. 
Michael B. Lash, United States Fidelity & Guaranty Company, Cleveland. 
Robert A. Leifer, American Surety Company, Cleveland. 
Vern N. Olson, New Amsterdam Casualty Company, Cleveland. 
George Renkert, Aetna Casualty & Surety Company, Columbus. 
Jack Siebold, Aetna Casualty & Surety Company, Cleveland. 


George Wheaton, Firemans Fund Insurance Company, Columbus. 


> * Howard P. Hollinger, Ohio Farmers Insurance Company, Columbus. 
Bruce Jackson, Great American Insurance Company, Akron. 
Robert W. Leedy, United States Fire Insurance Company, Columbus. 
H. J. Murphy, United States Fire Insurance Company, Columbus. 
Robert E. Sewell, Royal-Liverpool Insurance Group, Cincinnati. 
Marshall Sickel, Travelers Insurance Company, Columbus. 
Richard Stitt, North British & Mercantile Insurance Company, Cleveland. 
Fred F. White, Home Insurance Company, Columbus. 


* Honorable Mention 
Norman D. Aylesworth, United States Fidelity & Guaranty Company, Columbus. Richard H. Mowry, Royal-Liverpool Insurance Group, Cleveland. 
William A. Gibson, Jr., North British & Mercantile Insurance Co., Cincinnati. William J. Murphy, American Home Insurance Company, Columbus. 
Robert M. Kassinger, United States Fidelity & Guaranty Company, Cleveland. *George B. Rush, Phoenix Assurance Company, Columbus. 


E. M. Kellet, American Surety Company, Columbus. 
*Robert F. Lloyd, Hartford Accident & Indemnity Company, Cincinnati. 
Phillip $. Meseroll, Royal-Globe Insurance Group, Columbus. 


Paul E. Smith, American Insurance Company, Toledo. 
*Edward Spisak, Maryland Casualty Company, Cleveland. 
Norman J. Volk, American Surety Company, Cleveland. 
*Louis VonVille, United States Fidelity & Guaranty Company, Columbus. 


*Received special awards in 1956. 


OHIO ASSOCIATION OF INSURANCE AGENTS INC. 
COLUMBUS, OHIO 
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Position Of U.S. With 
Tax Claims In Case 
Of Contract Default 


Where a contractor who has not 
furnished a surety bond defaults, he 
leaves unpaid suppliers of labor or 
material on the job. Where he has 
furnished bond, his surety sustains 
loss. The unpaid suppliers and the 
surety have various interests which 
can produce reimbursement. But these 
interests encounter competition from 
another unpaid party, the federal gov- 
ernment, with a claim for taxes. 

The government’s rights in its tax 
claims and its position in relation to 
other creditors were described in de- 
tail by J. Harry Cross, vice-president 
and general counsel of U.S.F.&G., at 
the insurance section of American Bar 
Assn. during its convention in New 
York. 

. . e 

Congress has never said that a third 
party shall be liable, or its property 
can be taken, for the federal taxes of 
another party, Mr. Cross observed, or 
that the government shall have an in- 
terest in the tax debtor’s property 
greater than the tax debtor himself 
possesses. He noted that the govern- 
ment is aided principally by three 
types of statutes—the general tax 
lien, the priority statute and the bank- 
ruptcy statute. He noted that with 
respect to the first, Congress has said 
that even when a tax lien arises it 
shall not be valid until notice thereof 
has been filed of public record, as to 
the specified types of interest. This 





notice-filing protection does not oper- 
ate retrospectively. With respect to 
the priority statute, the Supreme 
Court in 1954, in U. S. vs Atlantic 
Municipal Corp., said that this statute 
applies only as against unsecured 
debts. It has never been applied as it 
was sought to be applied here, on a 
debt due the U. S. in preference to a 
claim secured by a lien prior in time 
and superior in law to the lien of the 
U.S. 

As to the bankruptcy statute, Mr. 
Cross said, there is a remarkable con- 
trast in the matter of the will of Con- 
gress here as against the tax lien and 
priority statutes, where Congress ex- 
pressed its will in only the most gen- 
eral and abbreviated form. But the 
Supreme Court, in interpreting the 
will of Congress, broadened step by 
step the authority of the government 
to collect unpaid taxes and debts. Un- 
der the bankruptcy statute, in con- 
trast, where Congress expressed its 
will specifically and in detail, there 
are policies that look in the opposite 
direction from those attributed to 
Congress by the Supreme Court under 
the tax lien and priority statutes. 

After discussing the suppliers’ in- 
terests, Mr. Cross dealt with the in- 
terest of the contractor’s surety. The 
surety has the right of subrogation 
and also direct contract rights, he 
pointed out. The right of subrogation 
is such that the surety, upon paying 
the creditor, is entitled to be fully 
substituted to the creditor’s position. 

After the surety’s contract rights 
under the construction contract, apart 
from the doctrine of subrogation, some 
courts regard the Prairie case (164 
U.S. 227, 41 L.Ed. 412) as also holding 
that the surety acquires a contractual 
right, measured by the terms of the 
construction contract, between the 
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Mutuals Increase 
Auto Rates In Ohio 


Mutual Insurance Rating Bureau 
has obtained approval of increased 
private passenger auto liability rates 
in Ohio, effective Aug. 28. The aver- 
age increase for BI is 30% and for 
PDL 10%, an over-all average in- 
crease of 20.1%. 

Class 1A is increased in all terri- 
tories—$12 in Cleveland, $10 in Ak- 
ron and Columbus, $11 in Youngs- 
town, $8 in Dayton, $6 in Canton and 
Cincinnati, and from $4 to $12 in the 
rest of the state. 

Class 3 is increased $7 in Cleve- 
land, $4 in Youngstown and Colum- 
bus, $1 in Cincinnati and Dayton, but 
decreased $2 in Canton. Other changes 
in the state involve increases up to 
$8 and decreases as much as $3. Class 
2C is increased $19 in Cleveland, $12 
in Youngstown and Columbus, $7 in 
Akron, $5 in Cincinnati and Dayton, 
but decreased $1 in Canton. Increases 
throughout the balance of the state 
range from $3 to $40. 

In Cleveland 2A is increased $9, in 
Youngstown and Columbus $6, in 
Akron and Dayton $2, and in Cincin- 
nati $1. There is a decrease of $2 in 
Canton. In the remainder of the state 
reductions up to $4 and increases up 
to $15 apply. 

Farmers get a 30% discount. 





Mutual Agents Of Ky. 
Elect E. N. McCracken 


Kentucky Assn. of Mutual Insurance 
Agents, at its annual meeting in Lex- 
ington with 300 attending, elected E. 
N. McCracken of Cynthiana as presi- 
dent to succeed L. C. Dawson of Louis- 
ville. W. E. Cook, Glasgow, is lst vice. 
president; John Kessler Jr., Owens- 
boro, 2nd vice-president; Clarence Mc- 
Kee, Newport, 3rd _ vice-president. 
Named directors were Milburn Stone 
of Louisville, Harry Beckmeyer of 
Newport, Kyle Wright of Lexington, 
John Landrum of Harrodsburg, James 
Bullock of Louisville, and Charles Ben- 
nett of Ashland. 

e . 

Frank M. Hart, deputy commission- 
er, in his address said that companies 
operating in Kentucky face deficits on 
business in the state unless the agents 
are more careful in selection of risks. 

George H. Parker, manager of Ken- 
tucky Inspection Bureau, told the 
agents that his previous order requir- 
ing municipal taxes to be shown sep. 
arately from insurance premiums 
would stand regardless of the fact that 
Commissioner Thurman has _ with- 
drawn his order on the subject and 
thus has caused the dismissal of the 
protest suit of Louisville Board of In- 
surance Agents against the depart- 
ment. 





owner and the contractor, which en- 
titles the surety to the benefit of such 
provisions as inured to the protection 
of the owner. 

Mr. Cross then discussed assign- 
ment. In the contractor’s application 
to the surety for bond, it is customary 
for the contractor to assign to the 
surety, as collateral, all contract 


OF 


FROM 


“To establish and maintain the General Agency Business as that of supervising offices 
free from direct or indirect ownership or operation of any local agency business’’ 


and 
‘For the perpetuation of the American Agency System’’ 
1250 Stout Street, Denver 4, Colorado 


funds. This assignment has nothing to 
operate on where there is no debt 
owing under the construction contract 
by the owner to the contractor. But, 
he pointed out, there are situations 
where the no debt concept is inappli- 
cable. 

In the Ball case, decided by the 

(CONTINUED ON PAGE 12) 
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Elliott Explains Liberalizing Of 
Care, Custody Or Control Exclusion 


At the seminar sponsored by Insti- 
tute of Oregon Underwriters at Eu- 
gene, Richard H. Elliott, manager of 
the general liability division of Na- 
tional Bureau of Casualty Underwrit- 
ers, in his paper on how comprehen- 
sive is the comprehensive general lia- 
bility policy, discussed the new pro- 
gram of the bureau of broadening 
the care, custody or control exclusion. 

Considerable controversy has arisen 
over this provision, he observed. The 
last few words of the exclusion, ex- 
ercising physical control, were added 
several years ago to clarify the or- 
iginal underwriting intent. This was in 
recognition of court decisions such as 
the one which denied that the care, 
custody or control exclusion applied 
to a subcontractor who was hoisting 
a piece of heavy machinery when the 
cable carrying the machinery broke. 

The court in this case said in effect 
that under the terms of the contract 
with the owner, the machinery was in 
the care, custody or control of the 
subcontractor since he was perform- 
ing his hoisting operation under the 
direction of the general subcontractor. 
The underwriters never intended to 
include basically coverage for this ex- 
posure of the subcontractor; the pres- 
ent reference to the exercise of physi- 
cal control should serve better to carry 
out this intent. 

But these are changing times, Mr. 
Elliott observed. A significant char- 
acteristic of the present day is the 
quest for security. This trend has been 
reflected in the increasing desire to 
pass on to another as much of the risk 
of every day life as possible. In busi- 
ness this has led to a demand for broad- 
er and broader insurance, and for elim- 
ination of policy exclusions such as 
that of property in the care, custody or 
control of insured. It was in response to 
this demand from buyers that the 
so-called broad form property damage 
liability programs recently have been 
announced by a number of companies. 

The program of National Bureau 
companies represents an attempt to 
satisfy the reasonable demands of in- 
sured and still remain within the 
bounds of sound third party liability 
insurance principles, he said. The lat- 
ter consideration dictates some re- 
striction in the coverage so that the 
care, custody or control exclusion is 
not completely eliminated but is mod- 
ified with certain limitations imposed 
on the broadened coverage. The broad- 
ened coverage under the National Bu- 
reau program undoubtedly is of most 
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interest to contractors, who have 
wanted coverage of this nature. How- 
ever, it does have the effect of broad- 
ening and clarifying property damage 
coverage for manufacturing risks and 
also for risks classified and rated in 
the OL&T manual. 

In analyzing this new program, Mr. 
Elliott divided it into these major 
parts: 


1. Property owned by insured is ex- 
cluded at all times. 

2. Property of others is excluded at 
ail times when it is occupied by or 
rented to insured or held by him for 
sale or entrusted to him for storage 
or safekeeping. 

. . 

3. Property of others is excluded 
while on insured’s premises to have 
operations performed on it by or op 
behalf of insured. The exclusion says 
“while on the insured’s premises;” thus 
there is coverage while the property 
is being removed from or being re- 
turned to the owners’ premises, except 


as the vehicle exclusions of the policy 
and endorsement may apply. 

4. Property of others is excluded 
while on insured’s premises or on 
premises of' others, if such property is: 

(a) Tools and equipment d the 
damage occurs while they are actually 
being used by insured in performing 
his operations. Property of others— 
tools and equipment—rented to in- 
sured is excluded at all times. This 
exclusion applies to tcols and equip- 
ment not owned by or rented to the 
insured, that is, loaned tools or equip- 
ment. “While being used by the in- 
sured in performing his operations” 
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Stoughton, Mass., Plant, Shawmut, Inc. 


protects its New England plants 


... gets better 


FIRE and BURGLARY protection 


Your system again proved its effectiveness when a 
burglar was apprehended recently at our Stoughton 
plant. This has happened on several occasions and is 
one of the reasons we are so pleased with your automatic 
protection. We believe it is much better than a night 
watchman making rounds once an hour and the cost is 
much less. We estimate our savings at $10,000 a year. 


pat 


ha 


Shawmut, Inc., manufacturers of worsted 
jersey cloth and the nationally advertised 
McKem-Vanta line of children’s wear, are 
among the thousands of industrial concerns 
that are getting greater security at lower cost 
by protecting their properties automatically. 


At their main plant in Brockton and at the 
Stoughton plant illustrated above, Shawmut 
uses a combination of ADT Central Station 
Burglar Alarm, Sprinkler Supervisory and 
Waterflow Alarm, and Heating Supervisory 
Services. Mr. Wyner’s statement attests the 
exceptional value of these and other ADT 
Automatic Protection Services in providing 


SAVES 


$10,000 
A YEAR 





J. Wyner 
Vice President 
better protection for property, profits and 
employees’ jobs than other methods, and 
at lower cost. 


May we show you what ADT cam do for you? 


Whether your buildings are old or new,’ 
sprinklered or unsprinklered, there is an 

appropriate ADT Automatic Protection Serv- 

ice to guard against fire, burglary, intrusion, 

heating system failure, and other hazards. 

An ADT specialist will show you how com: 

binations of these services can protect your 

property. Call our local sales office if we are 

listed in your phone book; or write to our 

Executive Office. 


Controlied Companies of 


AMERICAN DISTRICT TELEGRAPH COMPANY 


A NATIONWIDE ORGANIZATION 
Executive Office: 155 Sixth Avenue «+ New York 13, N. Y. 
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OIL INSURANCE 


—Loss prevention service included! 


BECAUSE insurance agents and brokers know 
the importance of experienced handling in ar- 
ranging proper coverage and proper claims serv- 
icing, they will in most cases recommend placing 
insurance on offshore oil! drilling and production 
equipment with a specialized market such as 
Southern Marine. 


Important too, our Loss Prevention Service (in- 
cluded at no extra cost) is geared to work with 
assureds in preventing losses to reduce future 
insurance costs and to prevent equipment down- 
time. Even when fully reimbursed for loss or 
damage, assureds know how expensive it can be 
to have equipment laid up for repairs and not 
earning. 


OUR SERVICE IS FOR INSURANCE 
AGENTS AND BROKERS ONLY 


SOUTHERN 
MARINE & AVIATION UNDERWRITERS, INC. 


NEW ORLEANS 


610 Poydras Street 
Telephone TUlane 5266 


L. K. GIFFIN, President; LEE M. STENTZ, FRED L. KRIEDT, Vice Presidents 
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means just that and no more. Thus, 
damage to such tools and equipment 
which occurs while they are not actu- 
ally being “used” is covered. 

For example, scaffolding erected by 
a general contractor may be loaned 
to a subcontractor. The subcontractor 
has coverage for damage he causes to 
the scaffolding, if it occurs while the 
scaffolding is not being “used” by him. 
Or, a manufacturer may borrow some 
tools for a special job. He has cover- 
age for damage to the tools while they 
are not being “used.” 

(b) To be installed, erected or used 
in construction by insured and is in 
the custody of insured pending its in- 
stallation, erection or use by him. This 
refers to property furnished to insured. 
If the property has been purchased 
by insured, it is owned property and 
excluded at all times. Thus, property 
of others referred to in this exclusion 
is excluded only while it is in insured’s 
custody prior to the commencement of 
insured’s operations. After construc- 
tion, installation or use starts, this 
exclusion ceases to apply and there 
may be coverage for damage to such 
property unless it is excluded by other 
exclusions. 


5. Property of others not on prem- 
ises owned by or rented to insured. Un- 
der this heading only that particular 
part of such property is excluded: 

(a) Upon which operations are be- 
ing performed by or on behalf of the 
insured at the time of the injury there- 
to or destruction thereof, arising out 
of such operations. 

(b) Out of which any injury or de- 
struction arises. Once insured com- 
mences operations on the property or 
has partially completed his operations, 
damage to such property is covered, 
except to that part on which opera- 
tions are being performed or out of 
which the injury arises. Thus, if in- 
sured has erected several steel beams 
and damages them or knocks them 
down while erecting another beam, 
only the beam being installed and 
causing the damage to the others is 
excluded. If a valve on a pressure 
vessel fails during testing and the 
vessel explodes, only damage to the 
valve is excluded as that particular 
part out of which the accident arises. 

(c) The restoration, repair or re- 
placement of which has been made or 
is necessary by reason of faulty work- 
manship by insured. This applies to 
that particular part of work complet- 
ed by insured with property furnished 
to him which is damaged prior to the 
completion of the whole job. Thus, if 
a carpenter is installing a _ kitchen 
cabinet furnished to him and care- 
lessly neglects to brace it and it falls 
and damages a counter beneath it, 
only damage to the cabinet is excluded 
and damage to the counter is covered. 


6. Property of others is excluded at 
all times while being transported by 
insured by motor vehicle or team, in- 
cluding loading or unloading, whether 
the damage occurs on or away from 
insured’s premises. The exclusion is 
complete as respects transportation by 
insured by motor vehicle or team, 
whether the accident occurs on or 
away from insured’s premises or the 
motor vehicle is within or without the 
definition of automobile. If, however, 
the transportation is not by insured 
and the property of others is not ex- 
cluded elsewhere by the policy or en- 
dorsement, insured would have cov- 
erage. 

7. When insured’s operations have 
been finished and his contract com- 
pieted, the whole property or com- 
pleted operations out of which the ac- 


cident arises is fully excluded. This is 
the same exclusion which has been 
in policies for some time. 


Wilson In New Post At K. C. 


Pacific Indemnity has appointed 
Charles D. Wilson claim manager in 
the midwestern department at Kansas 
City. He has been claim manager in 
Kansas City for Riverside of Arkansas. 
Mr. Wilson is the current president of 
Kansas City Claim Mens Assn., and 
before going with Riverside was with 
the claim department of Kansas City 
Public Service Co. and Hartford Acci- 
dent. 











This “Silent Salesman” 
Puts Your Message 
In Their Hands! 


@ Scripto pens and mechanical 
pencils keep your sales story at the 
fingertips of your prospects! 


@ Adgif offers you 40 fabulous 
models — ball pens with famed Rx* 
ink...pencils...sets—complete line! 


@ Eleven sparkling barrel colors... 
two tones ... nine contrasting sales 
message inks! 





@ Perfect as “calling cards”... for 
grand openings ... conventions... 
sales campaigns...gifts for visitors 
... to win jobber salesman and 
retail clerk cooperation. 


@ You can afford to use Scripto. 
Send this coupon now! 


ADGIF COMPANY 
A Division of Scripto, Inc. 
P.O. Box 4847, Atlanta 2, Georgia 





RUSH FACTS about using Scripto pens 
and pencils in my sales promotion acti- 
vities. Please include prices. | under- 
stand there is no obligation. 
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COMPANY NAME 
COMPANY ADDRESS. 
CITY. STATE————NU-1 


The World's Largest Selling Line! Over 
70 Million Pens, Pencils Sold in 1956! 
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ADVERTISING SPECIALTY SALESMEN! A few U.S. terri- 
tories are still available. Direct sales only (no jobbing) . . . 


protected accounts . . . firm selling prices . . . 80% repeat 
business. Write in confidence to box number in coupon. 
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Court Does Violence To 
Completed Operations 
Liability Exclusion 


Louisiana court of appeal in King 
vs Mason, 9 CCH (Fire & Casualty) 
160, construed the product exclusion 
in a schedule liability policy in a way 
which is certain to outrage underwrit- 
ers and adjusters. It made U.S.F.&G., 
the insurer, pay a judgment based on 
completed operations, despite the def- 
inition of the excluded “products” 
hazard. The court based this startling 
conclusion on the novel theory that 
the insured, a contractor, handled no 
products in the normal sense of the 
word and hence could not be expected 
to know that the exclusion referred 
also to liability arising out of com- 
pleted work. 

Mason, the insured, had installed a 
sewer system for the town of Jena, 
La., which also owned and operated 
the local gas distribution system. King 
was injured by an explosion in a resi- 
dence. It was established that the ex- 
plosion was caused by gas which es- 
caped into the sewer line because 
Mason’s employes had cut a gas pipe 
during the sewer construction and not 
repaired it. Because of the peculiari- 
ties of Louisiana law, all the questions 
—liability of Mason, liability of the 
municipality and coverage of the poli- 
cy—were considered in the one case. 
The town was exonerated and Mason 
was held liable to King for $5,653. 


U.S.F.&G.’s policy was of the usual 
schedule type. It provided coverage 
under the premises and operations 
feature, with the words “not wanted” 
typed in the reference to product lia- 
bility in the schedule. There was also 
an endorsement stating that the policy 
did not apply to the “products hazard” 
as defined in the policy. Following 
standard language, the policy defined 
this exposure as consisting of two 
parts. The first referred to liability 
arising out of goods or products man- 
ufactured, sold, handled or distributed 
by the insured, if the accident oc- 
curred away from his premises and 
after the products were out of his 
possession; while the second part re- 
ferred to the completed operations 
hazard—accidents occurring after op- 
erations had been completed or aban- 
doned and away from premises of the 
insured. 

The court held that Mason handled 
no products and naturally did not 
want or need products coverage and 
that the policy did not make it clear 
that the exclusion also referred to the 
completed operations hazard, some- 
thing against which he did need cov- 
erage. The opinion referred to the 1942 
case of Smith vs U.S.F.&G., 6 N.W. 
(2nd) 81, in which the policy excluded 
completed operations coverage in spe- 
tific language and the exclusion was 
upheld. Pointing out that the same 
insurer was involved, the opinion con- 
tinues that U.S.F.&G. should have 
used similar specific language if it 
had not intended to provide this cov- 
erage for Mason. 

For a number of years, the product 
and the completed operations expos- 
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Braerton, Simonton, Brown, 
Inc. 
740 Gas & Electric Building 


Denver 
Phone Acoma 2-4851 











ures have been treated as a unit in 
standard liability provisions, endorse- 
ments and rules. Although the line of 
completion has been a thin one and 
has been the subject of a number of 
court decisions, this is believed to be 
the first time that any court has 
treated the clear intent of present 
standard language so roughly. 

The case, incidentally, provides no 
comfort for contractors who believe 
that acceptance of their work releases 
them from further liabiilty. The work 
had been accepted by public authori- 
ties in this case prior to the accident 
and this was argued as relieving Ma- 
son of liability. That argument got no- 
where. 





Beacon Mutual In New HO 

Beacon Mutual Indemnity this week 
moved into its new six-story home 
office building at 50 West Gay street, 
Columbus. The $2 million building is 
constructed of Indiana limestone with 
a red granite facing at the corners. 
Beacon Mutual will occupy the first, 
second and third floors and rent the 
remainder. 

Financing was arranged with North- 
western Mutual Life. 


Federal, Vigilant 
Report Underwriting 
Loss, Income Rise 


Federal and its subsidiary Vigilant, 
of Chubb & Son group, had an under- 
writing loss of $94,277, after adjust- 
ment for federal income tax credits, in 
the first half of 1957. Loss during the 
corresponding six months in 1956 was 
$22,532. Policyholders surplus declined 
slightly to $89,046,166 from $89,451,125. 


Net premiums advanced, totaling 
$32,589,279 on June 30 this year, com- 
pared with $27,560,600 a year ago. The 
ratio of incurred losses to premiums 
earned was 60.94 as compared to 60.62 
in 1956, while the ratios of expenses to 
premiums written were 34.60 and 36.20 
respectively. Unearned premium re- 
serve was $4,324,803. 

Assets totaled $172,090,731. 

Owing to a substantial increase in 
investment income—more than $225,- 
000, to $1,806,937—the net income of 
the companies was $1,712,660, a rise 
of $156,792 over the first six months 
of 1956. 
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Grant Casualty Head 
Of Royal-Globe At 
K. C., Peterson To N. Y. 


Roya!-Globe has appointed Ernest 
W. Grant casualty manager at Kan- 
sas City. He succeeds Leonard Peter- 
son who has been transferred to the 
special risk department in the New 
York office. 

Mr. Grant joined Royal-Globe at 
New York in the liability and compen- 
sation, and automobile departments in 
1941. Since 1950 he has been casualty 
underwriting supervisor at Cleveland. 

Casualty superintendent at Kansas 
City since 1953, Mr. Peterson has 
been with Royal-Globe since 1948, 
when he entered the automobile de- 
partment in New York. He was as- 
signed to Kansas City in 1950. 





Chicago CPCUs Hear McGuinness 


The Chicago chapter of CPCU will 
epen the 1957-1958 season with a 
meeting Sept. 9 at which John S. Mc- 
Guinness, associate actuary of Allstate, 
will talk on “Family Package Policies 
—Where Do We Go From Here?” 





UNUSUAL OR 
HAZARDOUS 


No, we don’t insure 
Swiss mountain climbers-but 
we do have the finest cover- 
age you can get on these 
items, to name just a few: 





PRODUCTS ° 


BUSSES 


GENERAL LIABILITY 





BUTANE ° 
ANHYDROUS 


TAXICABS 
AMMONIA 
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ALBUQUERQUE, NEW MEXICO 
303 8th Street, N.W. 


DALLAS, 
2506 Cedar Springs Ave. 
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CONTACT THE OFFICE NEAREST YOU 


DENVER, COLORADO 
904 Gas & Electric Bldg. 


ATLANTA, GEORGIA 
70 Fairlie Street, N.W. 


CHICAGO, ILLINOIS 
208 South LaSalle Street 


LOS ANGELES, CALIFORNIA 
2412 West 7th Street 


LOUISVILLE, KENTUCKY 
444 South Third Street 


TEXAS 


Our automatic treaties combine, on a quota share 
basis, American Stock Companies and Lloyds, 
London providing maximum strength and secur- 
ity. Contact any of our ten offices for quick 


HOMER BRAY SERVICE, INC. 


ALBUQUERQUE, NEW MEXICO 


COMPANY 


CHICAGO 3, ILLINOIS 











OKLAHOMA CITY, OKLAHOMA 
534 Commerce Exchange Bidg. 


ST. LOUIS, MISSOURI 
111 North 4th Street 


SALT LAKE CITY, UTAH 
1315 Continental Bank Bidg. 
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Commercial Union 
Assurance Co, Ltd. 


The Ocean Accident & 
Guarantee Corp. Ltd. 


American Central 
Insurance Company 


The British General 
Insurance Co. Ltd. 


The California 
Insurance Company 

Columbia Casualty 
Company 

The Commercial Union 
Fire Insurance Co. 


The Palatine Insurance 
Company Ltd. 


Union Assurance 
Society Limited 





COMMERCIAL UNION — OCEAN GROUP 
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Commercial Property Coverage 
Policy 


A new package policy for business risks, written by 
the companies of the Commercial Union-Ocean 
Group. It consolidates in one insurance contract, 
protection against “All Risks” of direct physical loss 
of Stocks and Goods, Wares and Merchandise of 
every description at stated multiple locations and 
in transit. May be purchased as a Non-reporting or 
a Monthly Reporting form. 


Many businesses need “All Risks” protection 
but only a few have been able, previously, to 
qualify for it under existing Inland Marine policies. 
The Commercial Property Coverage Policy overcomes 
this. Many more types of mercantile businesses can 
now obtain “All Risks” protection in this single 
new policy with one expiration date. 


The Commercial Property Coverage package 
policy helps to avoid duplications, overlaps and 
gaps in protection. Reasonable exclusions and 
limitations apply. The premium cost is frequently 
lower than for comparable protection in separate 
policies. 


If you have clients who heretofore have not 
been eligible for an all risks inland marine policy, 
investigate the adaptability of the Commercial 
Property Coverage Policy of the Commercial Union- 
Ocean Group. 











einsurance 


Casualty, Fire, Marine, Miscellaneous 


Pro-Rata—Quota Share—Excess Loss 
Treaty and Facultative 


Steam Boiler, Fleet. Motor Cargo, Aggregate, 


Excess Covers Including 


Liability, Workmen's Compensation 


DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
175 W. Jackson Boulevard, Chicago, Ill. 





Position Of U. S. With 
Tax Claims In Case 
Of Contract Default 


(CONTINUED FROM PAGE 8) 
U. S. fifth court of appeals in 1956 
(U. S. vs R. F. Ball Construction Co. 
239 F.2d 384), the surety bonded two 
jobs for the same contractor and un- 
der the first bond suffered no loss. 
The retained percentage became due 
and owing by the owner, and the con- 
tractor in applying for that bond as- 
signed the contract funds not only for 
losses growing out of that bond but 
also for the payment of any other in- 
debtedness or liability of the contrac- 
tor to the surety, whether heretofore 
or hereafter incurred. The contractor 
incurred such other indebtedness to 
the surety because under the second 
bond the surety sustained a loss. 


Federal tax liens against the con- 
tractor were filed subsequent to the 
date of both bonds and subsequent to 
the time retained percentage became 
due and owing by the owner in con- 
nection with the first job, but prior to 
the time the surety sustained loss on 
the second bond. The surety contended 
that since the assignment as collateral 
security was based upon a contract 
which was prior in time to the gov- 
ernment’s tax lien, the surety is with- 
in the notice filing protection of the 
federal tax lien statute. The court 
held that the assignee surety might 
be a purchaser or pledgee but that in 
this instance the surety more nearly 
classes as a mortgagee under the Tex- 
as law. 

While the Supreme Court has con- 
sidered the effect of a federal tax lien 
upon the interests of others, in every 
instance since the 1950 line of deci- 
sions, the interests of others consisted 
of state statutory liens. There, the 
court seemed concerned with the 
proposition that the state cannnot by 
statute impair the standing of federal 
liens without the consent of Congress. 
The Supreme Court having granted 
the government’s petition for certi- 
orari in the Ball case, will now for 
the first time be confronted with the 
interest of another consisting of an 
antecedent contractual right. 


The commercial world, Mr. Cross 
believes, will await the outcome with 
extraordinary interest because the 
government’s position, if successful, 
might subordinate a widely used cred- 
it arrangement—an assignment of 
money—to a federal tax lien against 
the assignor, which tax lien was not 
in existence when the assignment was 
made, but arose subsequently. 


Nationwide Mutual Has 
Underwriting Gain Of 
$24 Million In 6 Months 


A pre-tax underwriting gain of $214 
million is reported for the first half 
of 1957 by Nationwide Mutual. Earned 
premiums in the six months amount. 
ed to $60,412,000; surplus increaseq 
$6,485,000 (largely as a result of a 
$5.6 million increase in the valuation 
of investments in associated compa- 
nies) and now totals $48,312,000, and 
assets gained $5% million to total 
$164,338,000. 

Nationwide Mutual Fire benefiteg 
from the absence of major storms in 
its operating territory, and showed an 
underwriting gain of $400,000; a sur- 
plus increase of $671,000; an increase 
in earned premiums of about $800,000, 
and an increase in assets of more 
than $1 million. 

The life company had an increase 
in its ordinary business of $97.4 mil- 
lion, up 9.1%. 





Mecherle, Tillinghast Are 
Promoted By State Farm 


W. Harold Mecherle, director of 
agency sales promotion for State Farm 
Mutual Automobile and its affiliated 
life and fire companies, has been ap- 
pointed agency executive assistant. 

G. Duane Tillinghast, assistant di- 
rector of agency training, will move 
up as director of sales promotion. 

Mr. Mecherle has been with State 
Farm since 1929, has worked in the 
claim and accounting departments, and 
has served as divisional manager of 
0 at and North and South Da- 

ota. 

Mr. Tillinghast joined State Farm 
as an agent in 1952. He was associate 
district manager at Flint, Mich., and 
was promoted to his present agency 
post in 1956. 





New Insurer Organized In Cal. 


LOS ANGELES—Allitrades, being 
organized by Los Angeles interests as 
a workmen’s compensation insurer, has 
applied to the California department 
for a permit to sell 40,000 shares of 
$5 par value stock at a price of $10 
per share to net the company $400,000 
of which $200,000 will be capital and 
$200,000 surplus. The stock is to be 
sold to J. G. Golob and A. B. Hogan. 
The company proposes to enter into an 
exclusive general agency contract with 
California Employers general agency 
of which J. G. Golob is controlling 
stockholder. Mr. Golob is president of 
Alltrades and Mr. Hogan is secretary. 





P. G. Hansen has been appointed by 
the Roberts & Rhea general agency 
of Fort Worth as automobile under- 
writing supervisor for central and 
western Texas. He has been an under- 
writer and safety engineer for 12 years. 





Payroll & Other Casualty 
Audits & Inspections. 

Audits of Burglary & Bond 
losses. 

Audits for reinsurance com- 
panies of payrolls, claims, 
etc. 


ATWELL, VOGEL 


Kirby Bldg. Dallas 
369 Pine St., 





Harwood Bldg., Scarsdale, N. Y. 
60 John Street, New York—WhHitehall 4-8871 


A-1815 Insurance Exchange, Chicago 


25 other offices, providing nationwide service in U. S. A. 
as well as service in Canada and Puerto Rico 


Inland Marine Audits & 
Inspections. 


Audits of Cargo Motor Lines 
to determine financial 
responsibility and outstand- 
ing claims. 


& STERLING, INC. 


Standard Blidg., Atlanta 
San Francisco 
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Texas Department 
Issues New Rules For 
Filing Deviations 

AUSTIN—Revised rules and in- 
structions for filing deviations for fire 
and extended coverage rates in Texas 
were released last week by the board 
of insurance in compliance with the 
new law that went into effect Aug. 22. 

The board’s proposals, which are 
“not to be regarded as constituting a 
complete or exclusive guide,” are set 
up under five sub-headings: Territo- 
ries, percentage deviations, classes of 
risks, supporting information, and in- 
structions. 

In addition the order stipulates that 
all reduced rate filings in effect Aug. 
22 will be null and void after Sept. 22, 
if not resubmitted before that date, in 
which event they will remain in effect 
until the board acts. 

Principal interest in the new pro- 
gram centers on the section concern- 
ing supplying supporting information 
to justify the filing. Each filing com- 
pany is invited, for its fire deviations, 
to submit premium and loss statistics 
on the class for the preceding five 
years and it may submit its own ex- 
perience. The statistics called for are 
Texas earned premiums at current rate 
level, premiums adjusted to proposed 
filed rate, Texas paid losses, earned 
loss ratio at current rate level, and ad- 
justed loss ratio at filed rate level. 

For EC filings the data should in- 
clude statistics covering 10 or more 
years for inland territory and 15 years 
for the seacoast. 

A few other provisions are: A filing 
may not provide a different basis, con- 
struction charge or a special schedule 
for rating unless the company qualifies 
for the rating plan exception. A copy 
of the company’s financial statement, 
attested under the new perjury law 
must accompany the filing. 





American Names Sheets 
K. C. Casualty Manager, 
Moves Eagleton to S. F. 


American has advanced Eldon L. 
Sheets to casualty manager at Kansas 
City, and transferred William H. 
Eagleton, bond manager at Portland, 
to San Francisco in the same capacity. 

Mr. Sheets has been underwriting 
supervisor at Kansas City since 1951. 
He joined American Auto as a trainee 
in 1950 and was assigned to Kansas 
City as liability and compensation un- 
derwriter later that year. 

A specialist in bond production and 
underwriting, Mr. Eagleton joined 
American Auto as bond manager at 
Portland in 1953. Previously he was 
with Aetna Fire as bond superintend- 
ent at Portland. 


U.S.F.&G. Advances 
Three, Opens New 


San Antonio Branch 


U.S.F.&G. has established a new 
branch office in San Antonio and ap- 
pointed Ray H. Odom manager. He has 
been co-manager at Houston since 
1952. 

The company also has promoted 
Donald D. Tacy to assistant manager 
at Cincinnati, and George A. Light- 
bound to assistant manager at Toronto. 

Mr. Odom joined U.S.F.&G. as an 
adjuster at San Antonio in 1937. He 
was appointed special agent with head- 
quarters in San Antonio in 1942 and 
advanced to assistant manager at 
Houston in 1950. 

Mr. Tacy has been a special agent 
in Des Moines, where he joined the 
company in 1948. Before being assigned 
to the field in 1955, he was superin- 
tendent of fidelity and surety at Des 
Moines. 

Mr. Lightbound has been with 
U.S.F.&G. since 1946, starting at Tor- 
onto as an accountant. Appointed a 
special agent in 1948, he was advanced 
to liability underwriting superintend- 
ent in 1955, and assistant casualty su- 
perintendent earlier this year. 





Standard Accident Names 


Hunter Bond Manager 


Standard Accident has appointed 
Donald W. Hunter manager of the con- 
tract bond department. He joined the 
company in 1937 and became assistant 
manager of the department in 1948. 





Loos, Hutchison Promoted 
In Claims By Houston F.&C. 


Houston Fire & Casualty has pro- 
moted John W. Loos, claim manager 
on the Pacific coast since 1952, to 
executive claims manager for the 
western division. He is succeeded as 
Pacific coast claim manager by James 
E. Hutchison, who began his career 
with Houston F.&C. in 1949 and most 
recently has been claim manager at 
Fort Worth. : 





Cleveland Agencies Merge 


The James & Manchester Co. agency 
and the Kees & Co. agency of Cleve- 
land were merged on Sept. 1 and 
will operate as James & Manchester 
Co. Officers of the James & Manches- 
ter agency will continue in their posi- 
tions and R. K. Urquhart, manager of 
Kees & Co., becomes vice-president of 
the consolidated agency. He is the 
great-grandson of William Kees who 
founded Kees & Co. in 1875. John W. 
Frazier is president of James & Man- 
chester and is a past president of In- 
surance Board of Cleveland. The James 
& — agency was established 
in 1862. 





AGGRESSIVENESS .:. 


Fire & Casualty 
Company 





EARL W. GAMMAGE, PRESIDENT 
P. O. BOX 1662 e 











Bold, decisive aggressiveness—tempered with practical common 
sense—is the mark of men who have reached an executive 
status in their chosen field. Insurance agents with this quality 
invariably prefer to represent companies with exceptionally 
aggressive (and progressive) managements. 


PAN AMERICAN 





..A typical attribute of the most 
successful Insurance Agents 


Insurance 
Company 





T. EARNEST GAMMAGE JR., Exec. Vv. P. 
HOUSTON 1. TEXAS 











A WORKING PARTNERSHIP 
Sewing edmerica 


You—a representative of the American Agency System, 
and the Boston Insurance Group form a working partner- 
ship serving America. Keeping pace with the ever-changing 
needs of the insuring public, sogether we provide modern 


protection for our expanding economy. 
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REINSURANCE EXCLUSIVELY 
Casually » Fidelity 
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COMPLETE AMERICAN PROTECTION 


AMERICAN 
RE-INSURANCE COMPANY 


99 JOHN STREET, NEW YORK 38, N. Y. 
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Cenvention Dates 





Sept. 8-10, West Virginia Assn. of Mutual In- 
surance Agents, annual, Stonewall Jackson 
hotel, Clarksburg, W. Va. 


Sept. 8-11, International Claim Assn., annual, 
Chalfonte-Haddon hall, Atlantic City. 


Sept 9-18 National 4e*r of Insurance Agents, 
an: ual, CLi:ago. 


Sept. 12-13, Conference of Mutual Casualty 
Companies, sales and agency conference, 
Comad Hilton hotel, Chicago. 


CY 
Fa 
ia Sept. 15-18, Idaho Assr of Insurance Agents, 
annual, Sun Valley. 
To hel ou to Sept. 16, Vermont Assn. of Insurance Agents, 
annual, Lake Morey inn, Fairlee. 


Sept. 16-17, Minnesota Assn. of Mutual Insur- 
ance Agents, annual, St. Paul hotel, St. Paul. 


s 
BS at at their Sept. 16-18, Michigan Assn. of Insurance 
Agents, annual, Grand hotel, Mackinac Island. 
‘ Sept. 17-20, Mutual Loss Research Bureau, an- 
nual, Edgewater Beach hotel, Chicago. 


. 
h p value Sept. 18-19, New Hampshire Assn. of Insur- 
0 m e S av e g 0 n e l n ance, annual, Wentworth-by-the-Sea hotel, 
New Castle. 
Sept. 18-20, Washington Assn. of Insurance 
Agents, annual, Olympic hotel, Seattle. 
Sept. 19-20, Nebraska Assn. of Insurance 


Agents, annual, Sheraton-Fontenelle hotel, Kn ow the 


Omaha 
CONVI NCE th th 4 Sept. mee were Aan. of snaasenee Soe. 
4 annual, Rehobot ountry club, Reho 
2s ae facts about 


Sept. 22-24, Nevada Assn. of Insurance Agents, 
annual, Sahara hotel, Las Vegas. 


: : Sept. 22-24, Oregon Assn. of Insurance Agents, e » | 
i FU LL VA LUE ,) ee eee the insured’s 
S ou insure 0 i Sept. 23-24, South Dakota Assn. of Mutual In- 

s surance Agents, annual, Sioux Falls. 

Sept. 24-25, South Carolina Assn. of Insurance ty ] 
Agents, annual, Bon Air hotel, Augusta, Ga. proper va ves 
Sept. 26-27, Oklahoma Assn. of Mutual Insur- 
a Agents, annual, Skirvin hotel, Oklahoma 





eee 


‘iin ath 


eee 


insurance program is only as 
Sept. 29-Oct. 1, Pennsylvania Assn. of Insur- An ; P & ny 
ance Agents, annual, Pocono Manor inn, sound as its basic foundations. 


Mount Pocono. Make sure your client has the 


eas ’ Oct. 1-3, Society of Chartered Property & Cas- P 
lt ualty Underwriters, annual, Waldorf-Astoria valuation facts for proper cover- 
hotel, New York City. : se i 
D) ; make his insurance 
(ana ~ K-pn dalp nite Oct. 3-4, Mountain States Assn. of Mutual In- _. which 
- surance Agents, annual, Denver. 


an investment—not a gamble. 
Oct. 3-5, New Mexico Insurors, annual, Hilton 
hotel, Albuquerque. 


’ Oct. 6-9, National Assn. of Casualty & Surety 
O. 3: Residential —_ annual, Greenbrier hotel, White Sul- The 
a ti phur Springs. 
Building Costs Oct. 6-9, National Assn. of Casualty & Surety AM ER | CAN 


Executives, annual, Greenbrier hotel, White 


EASY ESTIMATING CHART Sulphur Springs. APPR AISAL 
Oct. a National Assn. of Mutual Insur- 
ance gents, annual, Sherman hotel, Chi- 
BASED ON DOW SERVICE REAL ESTATE cago. Company 
VALUATION CALCULATOR i 


Oct. 14-15, Arizona Assn. of Insurance Agents 
































° i E 
ieee annual, Westward hotel. Phoenix SINCE 1896... LARGEST... MOST WIDELY USED 
Oct. 15, Louisiana Assn. of Insurance Agents, Home Office: Milwaukee, Wisconsin 
midyear, Bently hotel, Alexandria. 
Oct. 16-18, National Assn. of Independent In- Atlante Cleveland New York 
“THE HOMEs surers, annual, Edgewater hotel, Chicago. Baltimore Delles Philadelphia 
fe Oct. 17, Inter-Regional Insurance Conference, Besten Detroit Pittsburgh 
—— Company annual, Plaza hotel, New York City Buffele Kenses City St. Lovis 
Molden Love, Mew York &. WY, Oct. 17-18, Pacific Fire Rating Bureau, annual, Chicege Les Angeles San Francisco 
Camelback Inn, Phoenix. incinnell Mew Orleans Washington 
Oct. -—. Western Underwriters Assn., an Gacinn 
nual, teenbrier hotel, White Sulphur : , : i , Ltd. 
saa nw Ml Ait: Cation homens 
It shows—dramatically—how replacement costs have risen. Oct. 21-22, Insurors of Tennessee, annual, 
It points out—authoritatively—the loss homeowners could ee Read pre ‘ : 
ct. 21-23, Individual A&S Insurance Forum o 
suffer if not insured to full value. It helps you sell—quickly— atthe Matemahien dite of daeeeten, Wateneee 
the extra insurance most homeowners need. hotel, New York. 





For example, this easy-to-use chart shows. ors $1 ie 

home duilt in 1946 would cost $15,200 to replace today . ° ‘ es 
The Home Insurance Company has supplied its agents and We INU le ind uirvies On. 
brokers with copies of this Estimating Chart, based on 
figures supplied by F. W. Dodge Corporation, the nationally 
known source of construction information. If you do not 
have yours yet—if you want extra copies—ask your Home 
fieldman or write— 


EXCESS LIABILITY 


THE tein OV 
ORGANIZED 1853 PRIMARY OR SELF INSURED RISKS 


CPs COMCE C OUCLAMG CY 
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Architects, Accountants, Other Third 
Parties May Be Liable To The Surety 


The specialized field of surety’s 
rights of salvage and subrogation were 
explored by Gibson Witherspoon of 
Meridian, Miss., a practicing attorney 
who for many years has been claims 
attorney of U.S.F.&G. in that state, 
before the insurance section of Amer- 
ican Bar Assn. at its meeting in New 
York. Mr. Witherspoon, who has been 
a member of the fidelity and surety 
committee of the insurance section 
since 1942, pointed out that in addition 
to the surety’s rights of indemnity and 
subrogation against the principal, it 
also has rights by subrogation against 
any third party who may have con- 
tributed either directly or indirectly 
to its loss. 

The surety’s right of subrogation 
against the principal is almost absolute, 
he said. However, the application of 
the doctrine of equitable subrogation 
as against a third party is more diffi- 
cult, especially since equities as be- 
tween the surety and a third party 
must be weighed and balanced. 

“Subrogation has been character- 
ized,” he said, “as the machinery by 
which the equities are worked out 
through the legal rights of another, 
eminently a just doctrine, a pure un- 
mixed equity, one of the benevolences 
of the law, created, fostered and en- 
forced in the interests and for the 
promotion of equity and justice and 
to prevent injustice.” 

The surety steps into the shoes of 
the principal and takes over by equit- 
able subrogation all of the rights of 
the obligee as against not only the 
defaulting principal but also against 
any third party who may have aided 
the defaulted or who may have par- 
ticipated in the wrongful act. As be- 
tween the obligee and the surety, who 
has made payment, the surety also re- 
ceived from the obligee all his rights 
and remedies against any other person 
from whom the surety might obtain a 
reimbursement. 


Four theories are advanced to define 
asurety’s right to recover in subroga- 
tion cases against a third party, based 


' o contractual liability, Mr. Wither- 


spoon noted. These four are: 

To prohibit recovery by the surety 
gainst a third person who is thus in 
fect given the benefit of insurance 
m which he has not paid premium and 
where there is no direct contractual or 
ther relationship between the third 
arty and the surety. 

To allow the obligee to recover from 
oth the surety and the third party and 
thus to be doubly indemnified. This is 
oth unfair and incites to fraud. 

To give the surety the benefit of the 
ontractual obligation of insured 
gainst the third party by allowing 
ubrogation. Some have objected to 
this on grounds such a recovery by the 
surety constitutes a windfall since if 
tmakes recovery it suffers no loss on 
ts surety bond though it has been 
aid a premium for protection against 


that—even if surety recovers against 
a third party on subrogation, it still 
has had to pay agents’ commissions to 
write the bond, it has had to investi- 
gate the claim, and settle or litigate, 
and it has had to pay attorney’s fees 
for collecting against the third party. 
Also, recoveries are considered in ar- 
riving at the amount of premiums 
charged on surety. 

As between surety and innocent 
third party, the surety should prevail 
without the necessity of proving a 
“superior equity.” 

He noted that the first and second 
rules have been abandoned in most 
modern decisions and either the third 
or fourth is usually adopted. The 
weight of authority, he said, holds that 
a surety’s right to be subrogated arises 
at the time of the execution of the 
bond. With that in mind, it is necessary 
to look closely to see who aided and 
abetted the defaulting principal in his 
downfall to ultimate deficiency. 


For example, the cashier of a New 
York Stock Exchange firm embezzled 
more than $300,000 in a series of thefts 
from cash over a period of nine years. 
The shortage was concealed by delay- 
ing and substituting bank deposits and 
by kiting checks from one bank to 
another. 

The surety paid the loss and sued the 
accountants for negligence and in mak- 
ing fraudulent misrepresentations in 
their reports. The surety contended 
that if the accountants had made a 
correct audit, the employer would have 
fired the clerk and there would have 
been no subsequent loss. The trial court 
dismissed the suit because the liability 
for negligence if any arises out of a 
breach of contract and there was no 
privity as between surety and the ac- 
countants. The appellate court, how- 
ever, reversed, holding the case should 
have gone to the jury on the question 
of negligence. 

This case, Mr. Witherspoon said, 
poses the question of accountant’s li- 
ability for failure to segregate tax 
funds of a contract when his bid shows 
the federal and state taxes as basis for 
his bid, and accountants commingled 
this and allowed the expenditure. 

Jackson Lumber Co. vs Moseley, he 
went on, is the first reported case 
against an architect and involved the 
question of the release of the retained 
percentage. The surety does not have 
any right in a progress payment when 
the contract is being completed unless 
the contractor has defaulted. The 
American Institute of Architects’ form 
of contract requires the owner to retain 
10 or 15% of the contract price until 
completion of the building and submis- 
sion of satisfactory evidence that all 
bills have been paid. 

An architect, believing that his judg- 
ment was binding on all parties, re- 
leased most of the retained percentage. 
The contractor defaulted and the sure- 
ty paid the bill. It then sued the archi- 


ust such a loss. This, Mr. Witherspoon tect. 





‘oted, overlooks two fundamental facts 


The architect contended that the re- 


tained percentage is not a trust fund 
and that there is no lien on it, that 
there was no ground for equitable sub- 
rogation, that the architect acts in a 
judicial capacity and his judgment is 
binding on all parties. Also, he argued 
there was no privity of contract be- 
tween architect and surety so that 
even if there was negligence there 
could be no recovery, and the surety 
was guilty of negligence in not keeping 
informed as to the status of the con- 
tract. 

The Mississippi supreme court held 
the architect was liable to the surety 
for the loss. It stated that the duty 
was owed to both trustees and surety, 
for whose mutual benefit and protec- 
tion the retained funds were provided. 
A contractual relation between the ar- 
chitect and surety was not requisite to 
the existence of this duty. It arose out 
of the general contractual arrange- 
ments which contained mutually inter- 
dependent rights of obligation. 

The law imposes upon every person 
who undertakes the performance of 
an act which, it is apparent, if not done 
carefully, will be dangerous to other 
persons or the property of other per- 
sons, the duty to exercise his sense of 
intelligence to avoid injury, the court 
said. He may be held responsible at 
law for injury to personal property 
which is directly attributable to a 
breach of this duty. The duty so arising 
is absolute. The law will excuse noth- 
ing less than performance, though the 
degree of care to be exercised is rela- 
tive to the circumstances of the case. 

Mr. Witherspoon believes this case 
is quite important because it holds: 

The surety has no right to the prog- 
ress payment except in cases of de- 
fault, but the retainage is for the mu- 
tual benefit and protection of the own- 
er and surety, and where the surety 
had a loss for labor and materials it 
may assert a claim to the retainage 
under the doctrine of equitable sub- 
rogation. 


The rights of surety begin the day 
of the execution of the contract and 
bond and vests in the surety at the 
moment the retainage was released. 
Kentucky and Tennessee both have 
statutes giving the surety a remedy 
even before payment is made. 

In building contracts, requiring stat- 
utory bonds and providing persons sup- 
plying labor and material are to be 
protected, where the architect prepared 
the contract on the AIA form, he is 
charged with all the duties and obliga- 
tions in the strictest sense, just like 
an insurer who promulgates a contract 
for the public. The architect therefore 
is charged with knowledge of the law, 
which imposes the obligations on the 
various parties and this extends to all 
parties who may be injured by the ar- 
chitect’s negligence. 

Mr. Witherspoon suggests that inas- 
much as accountants and architects 
usually are insured, it might be ad- 
visable to have recourse to the uniform 
arbitration act in claims against either 
in the future. 

Other cases have held other types 
of third parties liable to the surety 
under subrogation, he said. Where an 
administrator misapplies assets, or 


Large Group Of New 
Insured Agents Aren’t 
Reaching, Thorn Says 


Craig Thorn Jr. of Hudson, presi- 
dent of New York State Assn. of In- 
surance Agents, writes in Empire State 
Agency Forum, the association’s news- 
letter, about the part of the population 
that independent agents are not reach- 
ing, the new middle class of wage 
earners in the $5,000-$10,000 bracket 
with whom the established agent does 
not have contact. However, the inde- 
pendent agents are not losing that 
business, they just never had it, he 
observes. 

He then mentions several ways in 
which the independent agent can tap 
this additional source of income. 

This big gap in production efforts 
is a serious one, he contends. The 
families are newly in this bracket 
either through the husband’s salary 
alone or his salary supplemented by 
his wife’s. They are buying or building 
their own small homes and often have 
two cars. Their increased income has 
come rather suddenly. They should 
be an important part of the agent’s 
business but are not. 

“We lack contacts with these fam- 
ilies because they don’t belong to our 
civic clubs, or our country clubs, or 
our own social groups. It is not a 
matter of losing their business; we 
simply never had it to lose. 

“It is natural for them with their 
new properity to be price conscious. 
They answer the ads of the direct 
writers, and we never see them. Many 
of them are young college graduates 
in the insurance market for the first 
time. If the local agent does not ap- 
proach them, why should they bother 
to contact him? 

“Even though we have enough busi- 
ness on which to live right now, it is 
admittedly stupid on our part not to 
think of the future. If we are willing 
to think of the future, then it cer- 
tainly behooves us to get out after this 
new middle class. It can be done by 
advertising, by new social connections, 
by employment of younger men in 
our agencies, and by just plain, old 
fashioned sweat,” he declared. 








makes unauthorized investments caus- 
ing loss te the estate, creditors may 
go against the bond of the administra- 
tion or pursue the funds which have 
been misapplied. If they collect from 
the surety, it can go against the funds 
of subrogee if it can trace and identify 
the funds. 

A bank was held liable where a re- 
ceiver used trust funds in paying in- 
dividual debts to the bank, the bank 
having knowledge of the trust charac- 
ter of the funds. When the receiver’s 
surety paid, it was entitled to sub- 
rogation of all rights of insolvent es- 
tate against the bank. 

With all of the various parties who 
may contribute to a defalcation, only 
a few of which Mr. Witherspoon said 
he had named, he advised lawyers not 
to be discouraged if some adjuster 
stamps “hopeless” on the outside of 
the salvage file. 
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DOESN’T LOOK AS GOOD ON 
A LONG HAUL TRUCKING RISK! 


When you or your company hit a snag in writing full coverage for a long 
haul trucking risk, call in Newhouse and Hawley to untangle the problem. 
No need for a client to be ha/f covered when we can place BI, PD, fire & 
theft, collision and motor truck cargo for you. 

Primary or excess limits, direct or as reimsurance ... Newhouse and 
Hawley’s proven service and expert knowledge of both the American and 
London markets result in quick satisfactory placement of your risk. Call 
us yourself . . . or suggest that your company call us. 


“SERVICE is ovr most Important Product”’ 


EWHOUSE 
AWLEY, 


INCORPORATED 


AND 


175 W. JACKSON- BLVD -CHICAGO 4, ILLINOIS-HArrison 7-7890- Teletype CG-1026 
70 PINE STREET -NEW YORK 5, N. Y.- BOwling Green 9-0882- Teletype NY 1-2823 
4] E. WASHINGTON STREET-INDIANAPOLIS 4, INDIANA-MElrose 7-2413 
RHODES-HAVERTY BUILDING: ATLANTA, GEORGIA: JAckson 4-3856 
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ADMITTED REINSURANCE 


AS CASUALTY UNDERWRITERS 
FOR THIS POOL OF COMPANIES 


THE NORTHERN ASSURANCE COMPANY, LTD. 
CITIZENS CASUALTY COMPANY OF NEW YORK 
AMERICAN HOME ASSURANCE COMPANY 


AGENCY MANAGERS LIMITED 


BEN D. COOKE—MANAGING DIRECTOR 
102 MAIDEN LANE e NEW YORK 5, N.Y. 
Telephone: Digby 4-1752 Teletype: NY 1-4082 














Analysis Shows Attraction Of Insurer Stocks 


(CONTINUED FROM PAGE 5) 





age of the five stocks approximately 
parallels the 8% compound interest 
curve since 1918. 

Two general principles account for 
the fine performances of the stocks of 
top underwriters over the years: 

1. The constant growth of insurable 
values, due to population growth, in- 
creased wealth and inflation. 

2. The continuous compounding of 
all underwriting gains, plus a substan- 
tial percentage of investment income 
from portfolio assets. 

The outlook for growth and com- 
pounding of earnings should remain 
excellent over the coming decades. If 
inflation continues, this, added to in- 
creases in population and_ tangible 
wealth should insure a steady growth 
of premium volume, net admitted as- 
sets, net income from portfolio assets, 
and dividend payments for the top- 
grade underwriters. 

. — e 

Looking ahead certain trends can 
confidently be expected: 

1. An almost constant increase in 
premium volume. Higher rates alone 
in 1957 and 1958 should bring about 
a substantial increase in premiums 
written. 

2. A steady increase in total assets. 

3. A continuation of the steady in- 
crease in net investment income. Not 
only will total invested assets grow 
with the increase in risks written, but 
higher yields on new money invested, 
particularly in tax free municipals, 
should increase the return after tax. 

4. The effect of internal tightening 
up of underwriting practices, plus 
higher rates should begin to improve 
underwriting results by 1958. 

5. Dividend payments, now totaling 
an almost record low percent of net 
investment income, should continue to 
increase. 

+ e = 

The long-term effects of the present 
era of high interest rates on invested 
assets should be especially favorable. 
The yield on total assets which de- 
clined to a low point of 2.88% in 1947 
is increasing gradually as new money 
is invested and bonds mature. Since 


then for all companies net investment 
income increased nearly 9% and divi- 
dends paid increased 8%%. 

It should also be noted that not only 
is the trend towards multiple line un- 
derwriting accelerating, but some large 
multiple line fire and casualty compa- 
nies now are preparing to enter the 
life field, North America, Federal, and 
St. Paul F.&M. Hartford Fire has a 
life charter. 

Eventually the full development of 
the life business may have a consider- 
able impact upon the long-pull results 
accruing to the holders of these stocks. 

Looking into the future, an investor 
confining his investment to the stocks 
of the very top underwriting organiza- 
tions should have every assurance that 
investment results over the coming 
decade should maintain the outstand- 
ing record in cash dividend payments 
and appreciation realized during the 
past five years and for many decades 
before this recent period. 

Starting from Dec. 31, 1918, as 100, 
the index for the five fire insurers in 
Group A—Hartford Fire, North Amer- 
ica, St. Paul F.&M., Federal, and Fire- 
man’s Fund—had increased by Dec. 31, 
1956, to approximately 1,880. During 
the same period, the Dow Jones in- 
dustrial average increased to approx- 
imately 590, and that of the Standard 
& Poor’s bank stocks to approximately 
215. 

e e e 

Taking the percentage increases of 
written premiums and the growth of 
assets for all stock fire and casualty 
companies 1940 through 1956, and per- 
centage increases in gross _ national 
product, personal consumption expen- 
ditures, and new construction expen- 
ditures over the same period, with the 
exzeption of some easily explanable 
distortion during the war years, there 
is close correlation between the growth 
of insurers and the growth of the 
economy. Net premiums written and 
net admitted assets of insurers in- 
creased over this 16 year period well 
over 400%. 

Insurers grow also from within 
through the plowing back of earnings— 
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all underwriting gains and investment 
income that remains after payment of 
taxes and dividends are compounded. 

Eventually the insurer cash dividend 
return on historical cost is very high. 
While cash dividend payments by the 
top companies to stockholders irregu- 
larly increase over the years, these 
payments represent but a small portion 
of each average year’s earnings. Stock- 
holders are rewarded for their patience 
by recurring stock dividends and split- 
ups. As a rule, when stock dividends 
are given, they mean an increase in 
cash dividend payments. Also, most 
companies pay extra dividends at the 
year-end as the net investment income 
from portfolio assets increases. 

As a rule, loss and claim reserves 
are invested in cash and short term 
governments, the UP reserves in me- 
dium-term governments, and the net 
capital and surplus in a balanced list 
of governments, tax exempt, state, 
county and municipal bonds, preferreds 
and commons. The percentage invested 
in each type of investment varies be- 
tween companies. Some companies’ to- 
tal holdings are largely in bonds. Hart- 
ford Fire and Federal are examples of 
the bond companies. Others like North 
America and America Fore group have 
a large percentage of equities. It is not 
necessarily unsound to have a large 
percentage of equities, providing the 
ratio of policyholders surplus (net cap- 
ital and surplus) to true liabilities is 
strong. Companies have been able late- 
ly to switch from taxable U. S. govern- 
ment to tax free bonds to good advan- 
tage. 

From the long-term point of view, 
fire insurance underwriting experience 
has improved over the decades. Due to 
stricter building codes, better fire pre- 
vention and fire departments, the 
burning ratio—that is, the ratio of 
losses paid to each $1,000 of risks writ- 
ten—has improved. In the decade 
1900-09 the average rate of premium 
was $1.15 per $1,000 of risk, the burn- 
ing ratio was .65%, and the ratio of 
losses paid to premiums received was 
56.1%. In the decade 1910-19, the 
average rate had fallen to $1.07, the 
burning ratio to .53%, and the loss 
ratio to 49.7%. In the decade 1920-29, 
the average rate of premiums was 0.96, 
the burning ratio 49%, and the loss 
ratio 50.9%. By 1935, the average rate 
had declined to 0.71, the burning ratio 
to .24%, and the loss ratio to 33.5%. 
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The loss ratio on fire lines in the middle 
1930s reflected the impact of deflation 
upon the industry. Property was fully 
insured and the cost of settling claims 
was modest. By the year 1939, the 
average rate had fallen to 0.67, the 
burning ratio to .28%, and the loss 
ratio was 42.3%. 

From 1940 to 1949, total risks insured 
substantially increased, the average 
rate of premiums continued to decline, 
and as an estimate, risks written at 
the end of the decade were three times 
the amount written in 1940. The burn- 
ing ratio probably declined to close 
to .20%, and the loss ratio remained 
favorable. 

In the period 1920-29, the companies 
had an average profit margin of 1.3%, 
in 1930-39, 3.4%. In 1940 the fire com- 
panies enjoyed their best underwriting 
year in their long history, with an 
indicated profit margin of 12.2%. Be- 
cause of this favorable trend, rates 
were reduced and the loss ratio began 
to climb. The statutory underwriting 
profit margin for the period was 4.5%. 

The record for casualty underwriting 
companies has been much more vola- 
tile. Since casualty lines are usually 
written for one year, and as rate ad- 
justments are based on three-year ex- 
perience, the record of the casualty 
business since the middle 1930s to 1955 
has been satisfactory, and the profit 
margin over the period compares fa- 
vorably with the fire business. 

Under public law 15, Congress de- 
cided that insurers should be regulated 
by the states. They also ruled that 
rates should be adequate, non-discrim- 
inatory and not excessive. It is the 
first responsibility of the state insur- 
ance departments to protect the policy- 
holders, and to do this, they must see 
that rates are adequate to keep the 
companies sound. 

The stock fire and casualty industry 
always has been based on the Ameri- 
can agency system. The agent is the 
representative of insured. Lately cer- 
tain new forms of competition have 
been creeping in; namely, direct writ- 
ing companies such as Allstate and 
State Farm. By writing direct, these 
companies save acquisition cost by 
eliminating the agent and pass on this 
saving by filing a deviation from the 
normal rate. The enormous expansion 
of automobile coverage has aided this 
form of competition. Whether or not 
the direct writers will be equally suc- 
cessful in writing other than automo- 


bile lines remains to be seen. 


It seems to be generally accepted 
that statesmanship will be required by 


' insurers and agents to meet competi- 


tion. Policyholders will have to be 
granted the lowest cost of insurance 


» commensurate with sound underwrit- 


ing practice. Savings in the cost of 
putting the business on the books will 
have to be passed on to the policyhold- 
ers. 

Today, the writing of multiple risk 
policies usually written on a term basis 
should bring about savings in paper 
work, renewal expenses, and so forth. 
The development of branch and service 
offices by the companies should pro- 
mote sounder underwriting procedure 
and mean better engineering, rating 
and loss settlement practices. The use 
of electronic devices should result in 
worthwhile savings in office expenses. 

The size of individual policies has 
continuously increased, and new forms 
of insurance have been constantly de- 
veloped. On the part of agents, com- 
mission rates should be fitted to the 
basis of services rendered. Unquestion- 
ably the average policyholder needs 
the expert service of a sound agent to 
(CONTINUED ON NEXT PAGE) 






































































A Partial List of Coverages 
ACCIDENT AND HEALTH 


Attractive Commercial Programs 

Auto Clubs—Aviation Accident 

Blanket Medical Expense 

Camp and Student Plans 

Cancer and Dread Disease 

Credit Disability 

Group and Franchise 

Guaranteed Renewable 

Key Man 

Major Hospital & Medical Expense 
(Group and Individual) 

Special Risks 

Student Protection 

Trip Accident including Baggage 

Volunteer Firemen Plans 


AUTOMOBILE 


All forms of coverage on commercial and 
private cars including Death and Disabil- 
ity; Uninsured Motorist 
Composite and Retrospective Rating 

for Fleet and Commercial Business ~ 


BURGLARY & PLATE GLASS 


Accounts Receivable 

Bank Burglary & Robbery 

Comprehensive Property Policy 

“MM” Policy (One contract eliminates 15 
standard forms) 

“MSM” (Money, Securities, Merchandise) 

“"3-D" Comprehensive Crime 

Valuable Papers 


FIDELITY AND SURETY 


Contract Bonds 

Court Bonds—Judicial, Fiduciary 
Fidelity Bonds 

Forgery Bonds—Depositors 
License and Permit Bonds 





85 reasons 
why so many 
| agents find 
the American 
Beir iis 
Binncuc: 
the most 
valuable in 
the business 





Miscellaneous Surety Bonds 
Public Official Bonds 


FIRE 


Additional Living Expense 
Builders Risk 

Business Interruption 
Extended Coverage 
Leasehold interest 

Legal Liability 

Multiple Location Forms 
Profits and Commissions 
Rent Insurance 

Sprinkler Leakage 


GENERAL LIABILITY 


All forms of Comprehensive Personal and 
Commercial Liability 

Boiler and Machinery 

Composite and Retrospective Rating 

Contractual & Elevator Liability 

Errors and Omissions 

Farmers’ Liability 

M. & C.—O.L. & T. Liability 

Malpractice & Professional Liability 

Products & Protective Liability 


MARINE 


Agricultural Machinery 
Baileé’s Coverage 
Commercial Hull 
Contractors’ Equipment 
Instalment Sales Floaters 
Jewelry, Furs, Cameras 
Miscellaneous Floaters 
Ocean Cargo 

Personal Property Floater 
Protection and Indemnity 
Transportation 

Yacht 


MULTIPLE PERIL 


Comprehensive Dwelling 
Comprehensive Property Policy 
Homeowners 





WORKMEN'S COMPENSATION 


AMERIGAN GASUALTY 
COMPANY 


READING 
Affiliate Companies 
AMERICAN AVIATION & GENERAL 
VALLEY FORGE LIFE 





Unusually Attractive Facilities 








W. W. GREENE, Inc. 


Reinsurance 


SURVEYS CONTINUING COUNSEL TREATY PLACEMENT 
Casualty + Fire 


& Allied Lines 


American & 
Foreign Markets 
68 WILLIAM STREET 


NEW YORK 5, N. Y. BOWLING GREEN 9-2373 
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INDEPENDENT ADJUSTERS a 








CALIFORNIA 


INDIANA 








W. C. QUIGG & ASSOCIATES 
248 Spreckles Theatre Bidg., San Diego 1, Calif. 
Telephone BE 2-5138 
Service Office: 120 N. Orange Ave., El Cajon 
Telephone HI 4-3139 
ADJUSTMENTS — ALL LINES 


Member Calif Assoc. Independent Adj s 





JOHN H. HUNT & co. 
330 Bo. Wells St. Chicage 6, Ml. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago & vicinity, Waukegan, 
Ill., Gary, Hammond and Northwestern Ind. 
Elmhurst Branch: Waukegan Branch: Gary Branch: 
1188. York 215 W. Water St. 1228 W. 5th Bt. 
Tel. DElta 6-8822 Tel. TUrner 2-9338 


rvice 
Night: TErrace 4-7840 


Tel. TE 4-9480 
24 Hour 
Phone HArrison 7-0153 








SERVING MOST OF 
SOUTHERN CALIFORNIA 


© San Bernardino— 456 ‘O° Steet 
© Riverside— 3680 Main STREET 
r © Santa Ana— 2021 No. Main STREET 
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Phones LU 2-5460 GI 7-3850 
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619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 
Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 
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see that he has sound and adequate in- 
surance at the lowest practical cost. 
When losses occur, the policyholder 
needs the agent to insure a sound set- 
tlement. 

The strength of an insurance com- 
pany has been not only in its under- 
writing departments staffed from top 
to bottom with experienced and highly 
skilled individuals, but in the quality 
of its vast agency department. 

Starting prior to World War I, cer- 
tain far-sighted fire companies began 
to develop casualty subsidiaries, and 
after years of grief, built up under- 
writing departments and agency plants 
equal in excellence to those of the 
parent company. As a result, these top 
companies are ideally situated to write 
multiple risk policies. 

However, because of the revolution- 
ary developments brought about by the 
changes in state laws, many companies 
that formerly were writing only fire 
lines and many companies that former- 
ly wrote only casualty lines are now 
being forced for competitive reasons to 
write all lines other than life. These 
former single line companies which are 
attempting today to build casualty or 
fire departments are severely handi- 
capped not only from a competitive 
point of view, but as well from the 
quality of risks they may be forced to 
underwrite. Unquestionably, this fact 
should show up in underwriting expe- 
rience over the next few years. 

. . . 

The two forms of underwriting are 
fundamentally different and require 
entirely different underwriting organi- 
zations. It is said that a fire under- 
writer is inevitably a failure if he at- 
tempts to underwrite casualty lines 
and vice versa. 

The low rates, brought about by ex- 
cellent past profit margins, unsound 
competitive practices, etc., should be 
corrected gradually. Other causes of 
underwriting loss will be cured by an 
increase in insurance to value, rate 
adjustments, and internal tightening up 
by the underwriters. 

It is interesting to remember that 


business written in the years 1928, 
1929, and 1930 ran off with an average 
loss of 3%. However, business written 
in 1931, 1932, and 1933 ran off with 
the best profit margin up to that time 
in history for fire lines, averaging 
10.6%, and for a moderate loss of .6% 
for casualty lines. 

The average profit margin for com- 
bined fire and casualty lines from 1933 
to 1935 inclusive was 5%. The only 
period in history showing an equiva- 
lent or better profit margin than that 
period was the three years ended 1950, 
when the combined fire and casualty 
profit margin averaged 6.3%. 

In comparing the underwriting ex- 
perience of individual companies, it is 
wise to use the five-year underwriting 
results rather than place too much 
emphasis upon one year’s underwriting 
experience. The five-year experience 
covers a complete cycle of term busi- 
ness and irons out the impact of such 
factors as special catastrophic losses 
and substantial changes in reserve pol- 
icies. A company whose premium vol- 
ume is ideally balanced in all lines 
should normally show more consistent 
underwriting than one top-heavy in 
certain lines. 

It is well to bear in mind that the 
primary purpose of purchasing an in- 
surance company stock is to buy the 
underwriting business. The invested 
assets of an insurance company are 
the product of the underwriting busi- 
ness. They increase through the growth 
in premium volume and from the com- 
pounding of underwriting gains and 
investment income retained after taxes 
and dividends. Premium volume 
growth alone at the expense of sound 
underwriting is of little advantage. 
Buying an insurance stock solely be- 
cause of the discount it is selling from 
so-called liquidating value and because 
of higher current yields, is almost al- 
ways a mistaken policy from the long- 
term point of view. 

One other factor that, in a bull mar- 
ket, does have a material effect upon 
increases in asset value and thus liq- 
uidating value per share, is the per- 
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centage of sound equities to total port- 
folio holdings. Some of the stronger 
companies, whose ratio of capital and 
surplus to total liabilities enables them 
to hold safely a larger percentage of 
equities, have benefited by larger than 
average portfolio appreciation. Typical 
of this category are North America, 
and the two America Fore companies, 
Fidelity-Phenix and Continental. 

The weaker companies; that is to say, 
the companies whose ratio of policy- 
holders’ surplus to total liabilities is 
low, are hard pressed during a period 
of inflationary increases in insurable 
values to take their share of the in- 
creased business and still keep sound 
ratios. These companies, in nearly all 
cases, were forced to go to their stock- 
holders for additional capital and sur- 
plus through the issuance of rights 
during the period immediately follow- 
ing World War II. The strong compa- 
nies with their strong initial ratios are 
able to grow from within through com- 
pounded earnings and still maintain 
sound ratios. 

Over the years the best companies 
become stronger as compared to their 
competitors, and the relative rating of 
these companies from the point of view 
of underwriting excellence changes lit- 
tle from decade to decade. 





‘56 Inland Marine Premiums 


Rise, Losses Mushroom 


(CONTINUED FROM PAGE 1) 

paid to written ratio of 85.08. The in- 
curred loss ratios by territory include 
several of more than 100, namely Con- 
necticut, Massachusetts, Michigan, 
both Wayne county and the remainder 
of the state. There were also a number 
with an incurred ratio larger than 75, 
including Arizona, California, exclud- 
ing Los Angeles county; Baltimore city 
and county, Nevada, and upstate New 
York. The ratio in Bronx, Kings, 
Queens and New York countries, where 
1aces were increased sharply a year or 
so ago, declined. Rhode Island and 
Vermont also had ratios above 75. 

On other classes that produce more 
than $1 million of written premiums 
more paid to written ratios were above 
50 last year than in 1955. The classes 
above 50% in 1955 and 1956 were pri- 
vate collections of fine arts, mobile 
agricultural machinery and equip- 
ment, neon signs, several brackets of 
personal jewelry, railroad rolling 
stock, contractors equipment § and 
processing risks. 

In 1956 parcel post open form, sev- 
eral brackets of personal furs, boats 
and outboard motors, salesmen’s sam- 
ples, both classes of transportation and 
miscellaneous floaters, joined the 
above 50% ranks. 





Associated Reciprocal 


Exchanges Names Naylor 


Associated Reciprocal Exchanges has 
appointed Frederic A. Naylor head of 
the eastern division sales and service 
department. An assistant secretary of 
ARE, he has been assistant account 
executive in the eastern division since 
1955. 

Mr. Naylor joined the Exchanges in 
1948 as an underwriter. He has been 
in insurance since 1939. 





Animal Ins. Co., which has been 
launched in New York to write in- 
surance on dogs, now is doing so 
at 8% with a minimum premium of 
$10. There is a top liability of $5,000, 
and the pedigreed dog is insured only 
between the ages of six months and 
nine years, with no dog more than 
seven years old written except on re- 
newal. There are group rates for 10 or 
more dogs owned by one family or 
individual, with a minimum premium 
of $75 and a top limit per dog of $2,000. 
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life insurance along with their other insurance 
requirements. 


For details concerning a Life Agency Contract write to: 
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Home Office—Charles & Chase Sts.— Baltimore, Md. 
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EDITORIAL COMMENT 





Recruiting Agents From Competition 


The recent suit brought by State 
Farm in California against a number 
of its former producers who had left 
the company to become local agents 
of the “American agency system” type 
points up a feature of the current com- 
petitive situation which rarely gets in- 
to print. Since we do not know all the 
circumstances, any attempt to comment 
on the issues of the suit would be out 
of place and unfair to all parties. But 
one fact is clear: Producers who have 
demonstrated that they can sell insur- 
ance under “direct service” or “non- 
vested agency” contracts are prime 
prospects for recruitment by companies 
operating under the traditional agency 
method or by agencies of this type. 
Sales executives of direct service com- 
panies probably know this better than 
anyone else. 

The situation is fairly obvious. As 
has been pointed out on these pages 
and elsewhere many times, a large 
part of the competitive problem which 
independent agents and their compan- 
ies are facing is one of numbers. Be- 
yond doubt, the overwhelming major- 
ity of new people in fire and casualty 
insurance selling since the war have 
been recruited by non-vested agency 
companies. Following the tactics of life 
insurers, these companies have spent 
a lot of time, effort and money getting 
and training these men. The job has 
not been simple—many of these re- 
cruits fail to make the grade and wash 
out for one reason or another. It is a 
constant struggle to replace them. But 
the process has developed a lot of truly 
good insurance salesmen. 

On the other side of the picture no 
one denies that local agencies, on the 
whole, have failed to expand their pro- 
duction manpower to any comparable 
extent. Every field man is genuinely 
concerned about the future of one or 
more good agencies in his territory— 
no expansion, no one in sight to replace 
aging principals, etc. He is under pres- 
sure from his home office to maintain 
and increase his company’s business. 
Where will he turn? His established 
agencies cannot or will not expand. He 
knows the folly of indiscriminate ap- 
pointment of anyone who looks as 
though he might bring in a piece of 
business from a relative. If he does 
not know this, the agents in his ter- 
ritory will quickly—and _ forcibly— 
bring it to his attention. 

Despite public sneers at “captives,” 
no local agent and no field man should 
close his eyes to the potential of the 
better non-vested agents. Every direct 
service insurer has its quota of part- 
timers, marginal producers and other 
problem children—its executives are 
painfully aware of that. But, at the 
top of its production force, every such 
company has an echelon of intelligent, 
hard-working, well-trained, desirable 
insurance men. Those who have been 
producing successfully for a reasonable 
time have become well aware of the 
advantageous position of the local in- 
dependent insurance agent. Many of 
them are sufficiently good salesmen 
not to need a price advantage. And 
many of them are young enough to 
have many fruitful years of insurance 


production ahead. 

Fundamentally, there is nothing new 
about this situation. Many former sal- 
aried solicitors of direct writing mu- 
tuals are today successful independent 
agents. In the past, perhaps the major- 
ity—though by no means all—of these 
men went into or established agencies 
which were primarily mutual in com- 
pany representation. That made sense 
—these men had learned to sell mutual 
insurance. But the corporate structure 
of a non-vested agency insurer seems 
to have little effect on its sales opera- 
tions—stock, mutual and reciprocal in- 
surers of this type operate alike and 
few of them use participating policies. 
So a non-vested agent who has dem- 
onstated his ability would seem to be 
just as good a prospect for a predom- 
inately or exclusively stock agency as 
for a mutual or mixed agency. 

Regardless of the outcome of the 
suit in California, it seems certain that 
independent agencies and their com- 
panies will look more and more to 
non-vested agents as a source of de- 
sirable manpower. And, by the same 
token, we may be sure that direct 
service insurers will give more and 
more attention to making their con- 
tracts and operating conditions more 
attractive to their better producers. 


PERSONALS 


W. W. Krom, manager of the Chica- 
go Board, is on leave of absence. His 
duties are being handled in the interim 
by Charles Campbell, who joined the 
board as assistant to Mr. Krom about 
five months ago. 


C. C. Clothier, vice-president of 
Travelers, has retired. In charge of all 
claim departments since 1949, he 
joined Travelers in 1919. Appointed 
casualty claim manager in the New 
York branch in 1940, he went to the 
home office as casualty claim manag- 
er in 1943, and he was named secre- 
tary of all the claim departments in 
1945. 


Axel Johansen, fire underwriting 
superintendent of North America and 
Philadelphia F.&M., has_ celebrated 
his 50th year with the companies. Mr. 
Johansen joined North America as an 
office boy in 1907. To mark his half 
century of service, the companies ten- 
dered Mr. Johansen a_ testimonial 
luncheon and presented him with a 
silver and mahogany plaque. 











Earl P. Marshall, president and co- 
founder of Marshall & Stevens Co., 
appraisal engineers of Los Angeles, 
has been elected a fellow in American 
Society of Appraisers, a newly created 
honorary position held by only three 
men in the U. S. Mr. Marshall was 
one of the founders of ASA in 1936. 


Forrest H. Witmeyer, president of 
Excelsior, and Mrs. Witmeyer an- 
nounce the marriage of their daughter, 
Carol Annette, to Lt. Wayne D. Leach 
of Syracuse. 


Frank Dunkley, executive secretary 
of Kansas Assn. of Insurance Agents, 
will attend the joint civilian orientation 
conference Oct. 3-12 at the invitation of 
the Secretary of Defense. Mr. Dunkley 


is one of a group of approximately 50 
select persons who will visit the var- 
ious military, naval, marine and air 
force installations on the east coast. 


DEATHS 


Morgan Brainard, 78, 
Aetna Chairman, Dies 
After Short Illness 


Morgan B. Brainard, chairman of 
the Aetna Life affiliated companies, 
died early Aug. 28 
at Hartford hos- 
pital after a 48- 
hour illness. He 
was 78 years old. 

Mr. Brainard 
served as chief ex- 
ecutive officer of 
the Aetna Life 
group for 35 years, 
having been elect- 
ed president in 
1922 and chairman 
in 1956. 

Amazing growth 
took place in the Aenta Life organiza- 
tion under Mr. Brainard’s direction. 
When he became president, Aetna Life 
had $1,334,028,508 of insurance in 
force. Total insurance in force, as of 
December 31, 1956, was $18,637,000,000. 
Comparable growth was experienced 
in Aetna Casualty company. Automo- 
bile (merged with Aetna Casualty in 
1956), and Standard Fire, which, com- 
bined with Aetna Life, comprise one of 
the nation’s largest multiple-line in- 
surance organizations. 

The assets of this organization in- 
creased from about $235 million when 
Mr. Brainard became president to more 
than $3.5 billion today. 

Aetna Life’s home office, a landmark 
in a city whose name is synonymous 
with the insurance industry, was com- 
pleted during the early years of Mr. 
Brainard’s administration. 

Mr. Brainard, who was a grandson 
of the founder of Aetna Life, Eliphalet 
A. Bulkeley, was the fourth man to 
serve as president of Aetna Life since 
the company was founded in 1853. 

Born in Hartford, Mr. Brainard was 
graduated from Yale university and 
after attending Yale law school re- 
ceived his LL.B. degree. In 1902 he 
was elected a director of Aetna Life 
to fill the vacancy caused by the death 
of his father, Leverett Brainard, and 
on Feb. 14, 1905, was appointed as- 
sistant treasurer of Aetna Life, mark- 
ing the beginning of his long business 
association with his uncle, Gov. Mor- 
gan G. Bulkeley, whom he succeeded 
to the presidency in 1922. 

Among the survivors are his wife, 
Mrs. Eleanor Moffat Brainard, and 
four sons, including Morgan B. Brain- 
ard Jr., who is senior vice-president 
and treasurer of Aetna Life and a di- 
rector of the company. 














M. B. Brainard 


ALEX D. COCKEY, 71, retired con- 
tract bond manager of Maryland Cas- 
ualty, died in Baltimore. Mr. Cockey 
retired in 1953 after having been with 
the company 42 years. 


JOHN REPA, 90, who retired as 
head of his own agency in Wilkesbarre 
in 1955, died at his home in Kingston, 
Pa. 


KEITH G. SCHNEBLY, 55, a partner 
in the Deacon-Schnebly agency of 
Philadelphia, died while vacationing 
in Atlantic City. 
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CHARLES J. HAAS, 64, executive 
vice-president of Marine Office of 
America, died of a heart attack at his 
New York office. Mr. Haas joined 
Marine Office in 1920. Appointed loss 
manager in 1933, he was advanced to 
assistant manager in 1945, and elected 
executive vice-president in 1955. 


JAMES O. RODGERS JR., 50, ac- 
count executive of Brown Crosby & 
Co., New York brokerage firm, died in 
Chatham, Mass. 


L. ARTHUR FRAME, 61, owner of 
the William A. Boyden agency, and a 
partner in the W. M. Thompson agen- 
cy, both of Brockton, Mass., died in 
Boston. 


WILLIAM A. BOTTOMLEY, 66, 
Connecticut insurance examiner and 
formerly a Hartford agent, died at his 
home in Marlborough, Conn. Prior to 
operating his own agency, he was a 
manager of Travelers, first at Spring- 
field, Mass., then at Waterbury, Conn. 


LOUIS K. FERRY, 70, New York 
broker, died of a heart attack in St. 
Mary’s hospital in Orange, N. J. 


JOHN N. YOUNG, 71, Buffalo agent, 
and a veteran of 50 years in the busi- 
ness, died. 


MARION D. CHALONER, whose 
husband, R. S. Chaloner, is vice-presi- 
dent in Chicago of American group, 
died at Wesley Memorial hospital. 


JAMES I. PERKINS, 43, 2nd vice- 
president in the western department 
at Chicago of Loyalty group, died un- 
expectedly at his home in Chicago. Be- 
fore going to the western office, Mr. 
Perkins was with Loyalty group as 
manager at Indianapolis for a number 
of years. 


ROY D. PEFFLY, 77, local agent of 
Dayton, O., died. 


CHARLES F. SCHULER, 45, Mus- 
kegon, Mich., agent, died of a heart 
ailment. 


LAWRENCE E. MOONEY, 50, resi- 
dent secretary at Chicago for Spring- 
field F.&M., died of a heart attack. He 
had been with the company since 1928, 
serving in the underwriting depart- 
ment in Chicago and as special agent 
in Oklahoma and state agent in 
Missouri. He returned to Chicago in 
1952 as agency superintendent and was 
appointed resident secretary in 1953. 








Mass. Judge Slams FR 
In N.H., Is Rebuked By 


Commissioner Knowlton 


_ Judge Thomson of the district court 
in Haverhill, Mass., cast an aspersion 
on the financial responsibility of New 
Hampshire motorists and was rebuked 
by Commissioner Knowlton of New 
Hampshire, Seth Lamson of New Lon- 
don, president of New Hampshire Assn. 
of Insurance Agents, and others. 

After a Portsmouth, N. H., shipyard 
worker smashed his automobile into 


two parked cars in Haverhill, Mass., 
inflicted $600 damages, and admitted 
he did not have property damage in- 
surance, Judge Thomson commented 
that it is “unfair for outsiders to come 
here and violate social and highway 
regulations” while the law compels 
Massachusetts drivers to insure. 

Mr. Knowlton said the comment was 
“uncalled for,” and pointed out that 
all New Hampshire drivers should not 
be rapped because of the faults of one 
motorist. “A much larger percentage 
of New Hampshire drivers are insured 
while they are driving in Massachu- 
setts than there are Massachusetts 
drivers insured while operating in New 
Hampshire,” he declared. Some 90% 
of New Hampshire drivers are insured, 
he said, “and that insurance will cover 
a driver anywhere in the U. S.” 

Under Massachusetts compulsory 
policyholders are not required to take 
out extraterritorial or property damage 
coverage, he continued, so that Massa- 
chusetts motorists without extraterri- 
torial coverage are insured only while 
driving on the public highways of their 
own state. 

Mr. Lamson declared that many 
Massachusetts drivers “are not only 
uninsured while driving in New Hamp- 
shire, but, in many cases, they aren’t 
even insured in their own state.” 

Mr. Lamson said that New Hamp- 
shire recently strengthened its finan- 
cial responsibility laws and made the 
uninsured motorist protection endorse- 
ment a part of the statutory automo- 
bile policy in that state. He said that 
New Hampshire’s FR laws are “our 
answer to compulsory insurance which 
has worked so badly in Massachusetts.” 


STOCKS 


By H. W. Cornelius, 
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Cut this Coupon and Your Operating Expenses 
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Service at the Lowest Possible 
Cost. 
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NEWS OF FIELD MEN 





Aetna Fire Makes 
East Coast Changes 


Aetna Fire group has effected a 
number of changes in its east coast 
field force. 

John E. Bradovchak has been ap- 
pointed special agent in Rochester 
and William K. Newcomb special agent 
in Hartford. 

Special Agent Allan R. Ross has 
been transferred to Syracuse from 
Rochester, Milo A. Guild Jr. to Char- 
lotte, N. C., from Bangor, Me., Vernon 
M. Lord to Bangor from Portland, 
Me., and Lester W. Stuhlman to Jack- 
sonville from Hartford. 

Mr. Bradovchak succeeds Mr. Ross, 
who replaces James L. Mott, who has 
resigned as special agent at Syracuse. 
Mr. Bradovchak first joined the group 
in 1949. Mr. Ross went with Aetna 
Fire in 1954. Assigned to Albany as a 
multiple line special agent specializ- 
ing in casualty production, he was 
transferred to Rochester last Febru- 
ary. 

Mr. Newcomb previously was a 
special agent of American in Greens- 
boro, N. C. 

Mr. Guild joined the company as 
special agent in Philadelphia in 1953 
and transferred to Maine the follow- 
ing year. He will be in charge of cas- 
ualty operations in Charlotte. Mr. 
Lord joined the group in 1952 and was 
assigned to Portland as special agent 
in 1955. Mr. Stuhlman entered insur- 
ance in 1927 and went to Aetna Fire 
in 1943 in the home office special 
risks department. He was a special 
agent in Connecticut and western 
Massachusetts for a short time before 
being appointed superintendent of the 
brokerage department in 1945. Later 
put in charge of the agency depart- 
ment, he returned to field work in 
1955. 


Northern Illinois Puddle 
To Be Organized Nov. 18 


Officers of Illinois Pond of Blue 
Goose, headed by Kent L. Macy, New 
York Underwriters, are actively pro- 
moting the formation of a puddle for 
the Chicago area. This is a project that 
has been under discussion for several 
years and has the endorsement of the 
membership. It is intended on Nov. 18 
to have at Chicago a formal installa- 
tion of officers of the new northern 
Illinois puddle. 

The prospective puddle will have a 
membership exceeding 200. James P. 
Jana, Hanover; Lloyd J. Eppler, Loyal- 
ty group, and Dale Stentz, Western Ad- 
justment, constitute a committee as- 
sisting the organization. 

. The Nov. 18 meeting coincides with 
the meeting of Illinois Fire Underwrit- 
ers Assn., so attendance is expected to 
be good. Severalinew members will be 
initiated at that time. 








Halifax Appoints Miller 
General Agent In Ill. 


Halifax of Employers Liability 
group, has appointed William H. Mil- 
ler general agent in Illinois. He will 
make his headquarters at 1749 W. 
Forest street in Decatur. 

Mr. Miller has been in insurance 35 
years, for much of that time as state 
agent of Security of New Haven. 





Frische Joins Ind. Agency 


Donald H. Frische has joined the 
Loos agency of Fort Wayne, Ind. He 
has been with National Fire, most re- 
cently in the Chicago branch. He 
started his insurance career after grad- 
uating from Illinois Tech as a fire 


prevention engineer. He was with II- 
linois Inspection Bureau for three 
years before joining National as a 
field man, first in Illinois and later in 
Indiana, for the last four years as state 
agent. 





Hanover Fire Divides 
Western N. Y. Territory, 
Names New State Agent 


Hanover Fire has divided the western 
New York territory traveled by State 
Agent Dan L. Fischer, and appointed 
Frank R. Fischer state agent in that 
field. They are not related. 

Dan L. Fischer will continue to super- 
vise business in the Rochester territory. 
Frank R. Fischer will succeed him in 
the Buffalo territory. He formerly was 
eastern New York special agent of 
Security of New Haven. 





Zurich Names Carlton 
And Gunther In Field 


Zurich has appointed Alfred P. 
Carlton and Herbert P. Gunther spe- 
cial agents operating out of the New 
York office. Mr. Carlton has been in 
insurance field work for 11 years, 
most recently with the Security of 
New Haven. He will travel North Car- 
olina. 

Mr. Gunther began his insurance ca- 
reer with St. Paul F.&M. in 1946. He 
was awarded the CPCU designation 
in 1950. He will handle the three New 
York counties of Westchester, Rock- 
land and Putnam. 





American Surety Names 
Bunner In Ohio Field 


Richard E. Bunner has been appoint- 
ed special agent of American Surety 
at Columbus. He has been with Fire- 
man’s Fund at Charlotte, N. C., and 
before that was with Great American 
at Atlanta. 





Norwich Union Appoints 
McKiernan In N. J. Field 


Norwich Union has appointed George 
F. McKiernan special agent in central 
New Jersey. He will have headquarters 
in Bound Brook, where he has man- 
aged a local agency for several years. 





Name Fossett State Agent 
Of Corroon & Reynolds 


Corroon & Reynolds has appointed 
Robert W. Fossett state agent in Ken- 
tucky and Tennessee. Mr. Fossett, who 
will make his headquarters at Louis- 
ville, formerly traveled the Ohio field 
for C. & R. He succeeds E. J. Lorenzen 
who has resigned. 





Moore To Underwriters Corp. 


A. Lynn Moore has joined Under- 
writers Corp. general agency of Ionia, 
Mich., as vice-president. For the last 
five years he has been in the Michi- 
gan field for Zurich and before that 
for four years was with Michigan In- 
spection Bureau. 


Sollows Joins U.S.F.&G. 


U.S.F.&G. has appointed Clifford F. 
Sollows Jr. special agent for all lines 
in central Massachusetts out of Boston. 
Formerly he was state agent of Secu- 
rity-Connecticut group in that territo- 
ry. 


Wilson Is Pearl Special 


Pearl-Monarch group has appointed 
Norman J. Wilson Jr. special agent in 
the District of Columbia, Maryland and 
northern Virginia. He will assist L. J. 
Esten manager at Washington. Mr. 





Wilson entered the business with In- 
surance Rating Bureau of District of 
Columbia in 1951. Subsequently he was 
with Home and Standard Accident. 





Fireman’s Fund Names 


Helm, Parton In Tex. 


Fireman’s Fund group has appointed 
Martin Helm special agent in west 
Texas with headquarters at San An- 
gelo, and has named W. J. Parton to 
succeed him as special agent for the 
west central area of the state, with 
offices in Fort Worth. Mr. Helm suc- 
ceeds R. Mason Wise, who has resigned 
to enter a local agency. He was with 
the Texas department before joining 
the group in 1956. 

Mr. Parton has been in the Texas 
field for Security of New Haven. 


Giseburt To Montana Field 


Central Mutual of Van Wert, O., has 
appointed Walter Giseburt special 
agent in the Montana field which has 
been separated from Idaho and Utah. 
James Moore will continue in the 
Idaho-Utah territory. Mr. Giseburt for 
the last year and a half has been with 
Central Mutual at San Francisco as an 
underwriter. 








National Names Hazen In O. 
Joseph B. Hazen has joined Nation- 
al Fire as special agent at Cleveland. 
A graduate of Kent State university, 
he has been with Ohio Inspection 
Bureau at Cleveland for two years. 


Villarreal To Cal. Field 

R. F. Villarreal, since 1951 in the 
surety department of Hartford Acci- 
dent at San Francisco, has been ap- 
pointed bonding special agent in the 
north and south coast territories. 


A&§ 


New Comprehensive 
A&S Plan Offered 
By American Casualty 


American Casualty has instituted a 
new comprehensive major medical ex- 
pense plan, combining the features of 
basic unallocated medical expense with 
major medical coverage. It pays med- 
ical expenses for either accident or 
sickness up to $500, after a $50 de- 
ductible has been exceeded. Thereafter, 
it pays 80% of medical expenses up 
to $5,000 or $10,000, depending on the 
plan selected. It may be written to 
cover an individual or a family and 
pays covered expenses for sickness or 
injury both in and out of the hospital. 
Age limits on men and women are 
18-59 and on children one month to 
19. There is no rate increase for 
adults or reduction in benefits because 
of attained age. And only one deduc- 
tible applies when more than one in- 
sured member of a family is injured 
in a common accident. 

For those individuals and families 
already covered by medical expense or 
hospitalization insurance, the company 
also offers a major medical plan with 
limits of $5,000 and $10,000 with de- 
ductibles of $250, $500 and $750, and 
plans to offer similar programs to em- 
ploye groups. 

















Asks Mich. Governor To 
Widen Blue Cross Probe 


Circuit court Judge Bowles of De- 
troit, chairman of a special commission 
investigating Michigan Medical Serv- 
ice (Blue Cross) and Michigan Hospi- 
tal Service (Blue Shield), has asked 
Gov. Williams to broaden the scope of 
the inquiry to include hospitals, nurs- 


ing homes and other institutions whose 
operations “are so tightly interwoven 
with Blue Cross as to make their ex- 
clusion a serious omissicn.” Operations 
of commercial health insurers should 
also be studied, Judge Bowles said. 


Make Plans For Individual 
A&S Forum Oct. 21-23 


The annual individual insurance fo- 
rum sponsored by Health Insurance 
Assn. of America has been scheduled 
for Oct. 21-23, at the Biltmore hotel, 
New York City. 

A program planning subcommittee, 
with Harry L. Graham, Bankers Life 
of Iowa, as chairman, has been work- 
ing to draw up a schedule of events 
for the three-day meeting. The forum 
will feature a series of workshop ses- 
sions on experience and developments 
in individual health insurance. A de- 
tailed program will be distributed Sept. 
16 to member companies. 








Name Industry Advisory 
Group To Ind. A&S Probers 


An industry advisory committee to 
the joint legislative committee inves- 
tigating A&S in Indiana has been ap- 
pointed by the Indiana A&S Assn. 
at the request of the investigating 
committee. 

Members of the advisory committee 
are Willard Brudi, 2nd vice-president, 
Lincoln National Life, Fort Wayne; 
Charles Ray, vice-president, Associates 
Life, Indianapolis; John Morris, Morris 
agency, Fort Wayne; F. H. Jacobson, 
director of A&S, Jefferson National 
Life; W. Harold Petersen, superintend- 
ent of agencies for A&S, American 
United Life; Harold Moore, assistant 
manager, A&S department, Hoosier 
Casualty, and W. Howard Bull, group 
manager, Aetna, all of Indianapolis. 
In addition, R. W. Osler, Rough Notes 
Co., secretary of the Indiana A&S 
Assn., will serve as an ex-officio mem- 
ber of the advisory committee. 


Indianapolis A&H Assn. 


To Hear Sen. Townsend 


Indianapolis A&H Assn. at its meet- 
ing Sept. 9 will hear State Sen. J. 
Russell Townsend discuss the purpose, 
progress and plans of the joint state 
legislative committee to investigate 
A&sS, of which he is chairman. 








Mutual of Omaha Names McKenna 

Mutual Benefit H.&A. has appointed 
Hugh F. McKenna supervisor of small 
group sales. With the company for 11 
years, Mr. McKenna in 1955 was presi- 
dent of the U. S. Junior Chamber of 
Commerce. 








American Group Fire 
Operations Merged 
At Chicago Branch 


The fire operations of American and 
American Auto at Chicago were 
merged effective Sept. 4 with the 
transfer of processing of this business 
from Rockford. The fire and marine 
department for both underwriting and 
claims of American group is on the 
19th floor of the Insurance Exchange 
building, and John E. Link is fire man- 
ager. A. J. Andrews is manager of 
marine operations, and Fred Leeson 1s 
supervisor of cliams. 

Mr. Link has been with American 
Auto, Mr. Andrews with American at 
Chicago and Mr. Leeson at Rockford. 

American group now occupies 30,- 
000 square feet of space in its Chicago 
operation, which is headed by R. S. 
Chaloner, vice-president. 

The Chicago branch office of Amer- 
can group will handle Du Page, Will, 
Grundy, Kankakee, McHenry, Lake, 
Kane and Cook counties in Illinois and 
Lake county, Indiana, an area produc- 
ing nearly $14 million in premiums for 
the companies. 
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Decision Handed Down In State Farm Case 


(CONTINUED FROM PAGE 1) 





Globe group, called in as an expert, 
testified to this. 

The agents also pointed out repeat- 
edly in testimony that they spent their 
own money in building up their busi- 
ness. 

Judge Coats, who was assigned the 
case in superior court, remarked Fri- 
day from the bench that it seemed to 
him a prima facie case for breach of 
contract had been made, and he asked 
that arguments on Tuesday and Wed- 
nesday of this week be confined to the 
scope of the injunction. He commented 
further that he would almost certainly 
make his ruling from the bench, since 
if he took the case under advisement 
and more time elapsed, then an in- 
junction could hardly do State Farm 
any good. 

Testimony began with the appear- 
ance on the stand of A. W. Tomkins, 
executive vice-president of State 
Farm, who described the terms of the 
company’s agency agreement, how it 
works and its intention. He mentioned 
also the advantages of State Farm’s 
advertising as a means of procuring 
business for agents. Mr. Tomkins 
brought out that the contract provides 
that agents, upon termination, must 
return to the company all files and all 
records. He also mentioned the train- 
ing course which he described as su- 
perior in that many other companies 
provide an insurance education “but 
not the training” offered by State 
Farm. 


John McFarland, counsel for State 
Farm, called the former State Farm 
agents to the stand as adverse wit- 
nesses for the plaintiff. After testimo- 
ny had been taken from two agents, 
Mr. McFarland attempted to have a 
stipulation made that the 11 others 
would testify in the same vein, but 
failing to get this, all 13 agents made 
their appearance. It was brought out 
in the questioning of the agents by 
Mr. McFarland that they had copied 
the records of policyholders and had 
switched business and endorsed State 
Farm renewals. However, those agents 
who admitted endorsing renewals 
made out to State Farm said they re- 
mitted the money to the company. 
Each of the agents was asked if he 
had ever obtained approval from the 
company to solicit for other insurers, 
and the answer was no in each case. 

David Bogert, counsel for the agents, 
brought out in questioning his clients 
that during their affiliation with State 
Farm the agents operated their own 
offices, employed their own help, 
printed their own sales promotion let- 
ters, etc. Some of the agents said they 
were terminated for “no known rea- 
sons” and that certain service fees that 
they believed were due them were not 
paid. 

One of the agents testified that 
when it became apparent he was dis- 
Satisfied and was planning to leave, 
several attempts were made to have 
him call the district office and “talk 
it over.” He did not respond to these 
Tequests and finally the state director 
called upon him and discussed the 
matter. He requested that the agent 
terminate his contracts with other 
companies “or you will be terminated 
by us.” He said he did not answer and 
was then terminated by State Farm, 
but he denied he issued any threats, 
oral or written, of what he would do 
if his contract were terminated. “It 
isn’t in my nature to make _ such 
threats” he said. 

When the judge on Friday comment- 


ed that the trial was somewhat lenghty 
for a local injunction case and that the 
injunction, if granted, would date for 
one year from the time of termination 
of the agency contracts which would 
mean that most of the business would 
already have been rewritten, Frank 
Creede, counsel for Meritplan, said the 
case goes “far beyond” what has ap- 
peared in court. 

He said, in effect, that State Farm 
regards the case as a vital one because 
of its method of doing business; that 
the company is putting pressure on 
other companies and agents in the 
country to leave its business alone, 
and if it is successful in California 
there likely will be other suits in other 
states where State Farm has strong 
competition “if this competition takes 
any of its business.” 

The 13 agents called by State Farm 
as witnesses were recalled to the stand 
as defense witnesses on Friday and 
testified that they had never been pro- 
hibited, orally or in writing, to transfer 
business or represent other companies. 
They said they were told, when joining 
State Farm, that they would be in 
business for themselves and could 
build up their own business; they were 
encouraged to invest their own money 
in building up their agencies, and, in 
response to questions by David Bogert 
said they had received no termination 
benefits from State Farm as provided 
in the contract. 

The agents submitted figures, some 
from income tax returns, showing their 
expenses in conducting their agencies. 
It was brought out that State Farm 
sold the agents some of their supplies, 
that agents paid for their own adver- 
tising, sometimes on a _ contributory 
basis with State Farm; and they paid 
for their own rent. They said they 
received little business assigned to 
them by the company after termina- 
tion of another agent’s contract, that 
most of the business resulted from 
their own efforts. j 

Sam Denner, California state direc- 
tor of State Farm, in reply to a cross 
examination said he had endeavored 
to hold the agents when word was 
received that they were planning to 
leave. He admitted that other agents 
had been terminated or had left State 
Farm prior to 1957 and that no legal 
action had been taken against them. 

“Then why,” asked Mr. Bogert, “did 
you wait until July 19 of this year to 
bring this type of action against this 
group of agents?” 

“Well, we never had any organized 
campaign or collusion... ” 

This sentence was ordered stricken, 
but Mr. Bogert made it a point to ask 
each agent if he had discussed with 
the others prior to the suit or had 
any agreement to make an organized 





STATE AGENT 


Large Multiple Line Company has opening 
in Southeastern Wisconsin with office in 
Milwaukee for man with heavy casualty 
background. All replies will be held in 
confidence and our employees know of this 
ad. Salary open. Address Box W-54, c/o 
The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 





effort to injure the company, receiving 
negative answers. 

On Monday testimony of the agents 
brought out that they had forfeited, 
by placing business in other compa- 
nies, six months worth of fees and 
other earnings. On termination of 
agency contracts, it was stated, agents 
are asked to sign an agreement that 
they will not solicit business placed by 
them in State Farm for one year. Fail- 
ure to agree to this means forfeiting 
what was referred to as money held 
back, including a proportion of com- 
missions earned. Some agents said this 
amounted to as much as $7,000 and 
more, but they refused to sign the 
agreement because, they said, they in- 
sisted on their right to own their own 
business. 

It was also contended that non- 
attendance at agency meetings meant 
withholding of commissions due. Prior 
to the injunction suit, the agents said, 
“it was common practice and under- 
stood that agents took their busines 
with them.” 

One agent said he had taken away 
from him more accounts than the com- 
pany assigned him, and another agent 
testified in a similar manner. All 
agreed, submitting income and other 
statements, that they spent their own 
money building their agencies, often 
going into debt to do so—one agent 
saying he refinanced his home. 

Glenn Pierce, former district manag- 
er, after admitting going to Los An- 
geles to discuss matters with the 
Meritplan manager there and then go- 
ing to Palm Springs from which point 
he wrote a number of State Farm 
agents that Meritplan looked like a 
good company with strong financing, 
went on to say there was dissatis- 
faction among the State Farm agents 
in 1956 because business was being 
taken away from them without their 
consent, they were not permitted to 
set up their own offices where they 
wanted to, and they were opposed 
when they wanted to organize an 
agents’ association. In reply to a ques- 
tion about State Farm’s position as to 
ownership of expirations, Mr. Pierce 
said “that was pretty much hush-hush 
in the company.” 


Firemen’s Mutual, Not 
Factory Mutual Liability 
Planning N. Y. Coop Cover 


The story in the Aug. 8 issue dealing 
with coverage of a group of coopera- 
tive apartments that is being planned 
in New York City was incorrect in its 
reference to the insurer planning to 
write the business. The company was 
not Factory Mutual Liability of Prov- 
idence but Firemen’s Mutual of Prov- 
idence, a member of the Factory Mu- 
tual group. 





Insurer Pays Kansas Bank 


Loss In Three Hours 


Three hours and 14 minutes after 
Twin City State Bank of Kansas City, 
Kan., was robbed of $12,102 Central 
Surety made payment of the loss. The 
bank was robbed by two men at 1:16 
p.m. and the payment was made by 
4:30 that afternoon. 

Payment was made through Mann, 
Kerdolff, Kline & Welsh agency of 
Kansas City, Mo., and the company 
was represented by Robert Wavrek, 
bond claims superintendent. 





So. Cal. Engineers Plan Meetings 


Southern California chapter of So- 
ciety of Fire Protection Engineers will 
hold its meetings during the coming 
year on the third Monday of each 
month, commencing Sept. 19, at 936 
West Washington boulevard, Los An- 
geles. W. S. Jacobson, North American 
Aviation, is the program chairman. 





Underwriters Handbook 
For Iowa Is Published 


A new Underwriters’ Handbook 
of Iowa has just been published by 
the National Underwriter Company. 
It provides complete and up-to-date 
information on the agencies, com- 
panies, field men, general agents, 
groups and other organizations af- 
filiated with insurance throughout 
the state. Copies of the Iowa Hand- 
book may be obtained from the Na- 
tional Underwriter Company at 420 
East Fourth street, Cincinnati 2, 
Ohio. Price $12.50 each. 
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to make payment in advance. 


Rates—$20 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit—40 words per 
inch. Deadline 5 P. M. Friday in Chicago office—175 W. Jackson Blvd. Individuals placing ads are requested 


THE NATIONAL UNDERWRITER 








UNUSUAL OPPORTUNITY FOR A CLAIMS MANAGER 


A rapidly growing multiple line insurance company with its home office in the 
Philadelphia area needs a man capable of assuming direction of its claims 
department. The company operates in 9 states servicing 20 million in premium 
volume. Direct experience supervising a claims organization of this size, as well 


as administrative training and policy making experience are definite prerequisites. 


The applicant must be a college graduate and preferably an attorney. He should 
be a tireless worker and a good supervisor displaying tact, leadership and agres- 
siveness. It must be clearly established that he has high principles and is a team 
worker. Attractive salary. Promotion opportunity excellent. Our employees know 
of this advertisement. All replies strictly confidential. Send résumé to Box W-57, c/o 
The National Underwriter Co., 175 W. Jackson Blvd., Chicago 4, Illinois. 








mura MANAGER 
oma 
Fire, Casualty & Surety 
Salary open 
. > . > 
Underwriter 
Cas. experienent—ténesin, Nebr. 
alary open 
M. ELISABETH COCKRILL, INSURANCE 
DEPARTMENT 





Personnel Service Co. 
713 Bryant Blidg. Kansas City, Mo. 





DESIRES POSITION 


Casualty Acct desires position as auditor 
knowledge of work from original processing 
to statement heavy supervisory experience 
age 28, married, | child. Write Box W-55, 
c/o The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 








CLAIMS ATTORNEY AVAILABLE 


Ten years experience in litigation and adjust- 
ments with multiple line stock companies; de- 
sires change. Licensed in several midwestern 
states. Address Box W-56, c/o The Nationa! 
re Co., 175 W. Jackson Blyd., Chicago 
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Holz Upholds North America’s Dwelling Filing 


(CONTINUED FROM PAGE 1) 





that of NYFIRO companies. 

5. That the department’s decision in 
former applications relating to inde- 
pendent insurers not doing business 
through the agency system is no prec- 
edent in this proceeding. 

Contention no. 1 is based on the 
premise that section 183 1 (D) of the 
insurance law relates both to loss ex- 
perience and expenses, Mr. Holz com- 
ments. But through the years the de- 
partment has interpreted this subdi- 
vision as relating only to a combined 
five year loss experience in connection 
with fire rate filings. Since the all- 
industry rating bills the department 
has considered past and prospective 
expenses of individual companies filing 
independently in connection with loss 
experience. This treatment of expenses 
in the independent filing is recognized 
as proper for the insurer which makes 
and files its own rates. This was held 
in Allstate’s filing and even more re- 
cently in the deviation approved for 
Government Employees. Giving cre- 
dence to the expenses of individual 
companies has been recognized as 
proper in connection with the approval 
of deviations. If the department were 
to sustain the contention of NYFIRO 
that a company filing independently 
cannot use its own expense ratios, all 
companies would necessarily have the 
same rates as those of the rating or- 
ganization. 

. . . 

Contention no. 2 Mr. Holz said was 
not persuasive. The approval of the 
filing was predicated upon a careful 
consideration of all elements of the 
companies’ expenses. 

No. 3, he added, does not convince 
him as to the impropriety of the filing. 
Indeed, NYFIRO itself uses the same 
expense provisions for the dwelling 
classes as for the other than dwelling 
classes. 

That North America uses the agency 
system as do other NYFIRO members 
does not transpose the effect of this 
case into one impelling a conclusion 
that they could effect no savings. In 
the case of an independent filing or a 
deviation, expense savings from what- 
ever legitimate source or by whatever 
legitimate method may be passed on 
to the public in the form of lower 
rates, Mr. Holz ruled. There is nothing 
in the law which says that the rating 
bureaus shall be paramount. To hold 
otherwise would not be in the public 
interest. Competition in the public in- 
terest is encouraged. What is meant by 
competition is that it shall be clean, 
open and reasonable. There is no mis- 
chief in that kind of competition. The 
laws which had for their purposes the 
modification of anti-monopoly pro- 
nouncements were justified with re- 
spect to rate making in the insurance 
field by the belief that the combination 
of experience would more readily lend 
itself to practical rates. But, in per- 
mitting this combination through rat- 
ing bureaus, it was not intended to 
destroy competition and to make rates 
uniform. 

Mr. Holz rejected the argument that 
competitive rates would lead to insol- 
vency where such rates are proved to 
the satisfaction of the supervisory body 
to be adequate and reasonable. The 
superintendent has no authority to 
regulate commissions as such but in 
considering rates, he said, acquisition 
costs which would include commissions 
are considered by the superintendent. 
Where, as here, lower commissions do 
not affect the adequacy of the rates 
or the solvency of the applicant for 


such lower rates there is no room to 
exercise discretion against the filing. 

The argument that there can be no 
difference in the expenes by which 
North America obtains business be- 
cause NYFIRO companies and North 
America use similar methods would be 
like saying that any rates that are 
lower than NYFIRO would not be 
reasonable and adequate. This is neith- 
er persuasive nor justified by statute. 
Some companies can, with the same 
method and system of doing business, 
be more efficient or may by proficiency 
of operation save expenses. If a com- 
pany does save money, such saving 
cannot be characterized as competitive 
inequality. He said he duly considered 
the expenses of North America at- 
tributed to its New York “counter.” 
The fact is its cost of operating service 
offices in New York state is no higher 
than it is nationwide. 

Absent a threat to its solvency, a 
company has a right to compete in the 
market not only as to rates but also 
as to methods of merchandising re- 
gardless of whether they are novel or 
merely modifications or extensions of 
existing patterns, Mr. Holz declared. 
He expressed the highest regard for 
the rating bureaus and for the splendid 
services rendered by them both to the 
insurance industry and in the public 
interest. They have their proper place 
in the supply of collective experience 
statistics to be used by all in the in- 
dustry with a view of being better 
able to establish reasonable and com- 
pensatory rates. But it does not follow 
that if there is a variance with espect 
to such rates that the competition 
created thereby is destructive. 





Programs Set For N. Y. 


Agents’ Regional Rallies 


“Company & Agency Relationships” 
is the theme of the one-day down- 
state regional meeting to be jointly 
sponsored by New York State Assn. 
of Insurance Agents and Suburban 
New York Assn. of Insurance Agents 
Oct. 8 at Garden City, Long Island. 
More than 1,000 agents are expected 
to register for the meeting. George 
Kramer Jr., Williston Park, and Ar- 
thur F. Blum, Rockaway Park, of 
Suburban association are chairmen. 

One of the speakers will be W. W. 
Allen, vice-president of Home. He will 
discuss the company’s viewpoint to- 
ward production. 

Regional meetings of New York 
State Assn. of Insurance Agents will 
be held at Cape Vincent Sept. 23, 
Plattsburgh Sept. 24, Poughkeepsie 
Oct. 10, Albany Oct. 11, Batavia Oct. 
22, Corning Oct. 23 and Cortland Oct. 
24. 


The programs will feature an 
analysis of new farm rates, rules and 
forms led by Harold H. La Ronge, 
farm manager of Home. Stuart E. 
Smith, production engineer of Agri- 
cultural, will teach a short, intensive 
course on insurance appraisals and 
how they can be handled by the local 
agent. 

“What’s Ahead For The Independ- 
ent Insurance Agent” will be dis- 
cussed by members of the insurance 
trade press. Emanual Levy, managing 
editor of the Insurance Advocate, 
will speak at the Cape Vincent and 
Plattsburgh meetings; Kenneth O. 
Force, executive editor of THE Na- 
TIONAL UNDERWRITER, will address the 
meetings at Poughkeepsie and Al- 
bany, and Elmer Miller, insurance 
editor of the Journal of Commerce, 
will address the Batavia, Corning and 
Cortland meetings. 

Richard Barrell, chief damages eval- 
uator of the New York state motor 
vehicle bureau, will discuss the prob- 
lems of compulsory automobile liabil- 


ity insurance some eight months after 
the effective date of the legislation in 
New York. Robert B. Douglass, Pots- 
dam, legislative chairman of the state 
association, will discuss the coming 
legislative program, and Arthur L. 
Schwab, Staten Island, public rela- 
tions chairman, will speak on the new 
national association advertising pro- 
gram. Craig Thorn Jr., Hudson, presi- 
dent of the state association, will be 
the speaker at the evening sessions. 





Lawyer Casts Jaundiced 


Eye at Air Travel Cover 


Airlines and airports are strictly 
controlled, but air trip insurance is 
left entirely to the whim and fancies 
of insurers, Edwin B. Meade, imme- 
diate past president of Virginia State 
Bar Assn., told the group’s annual 
convention in White Sulphur Springs, 

. Va. 

Air travel has become common- 
place, he said, and greater protection 
should be given air passengers. He 
suggested that possibly the indiffer- 
ence to regulation occurs because the 
premium for air trip insurance is so 
small and the method of paying “is so 
much like playing a slot machine” 
that federal and state governments 
look upon it as an amusement for the 
traveler. 

“Of course,” Mr. Meade said, “this 
is not true, for each traveler is dead 
serious in making his purchase and 
each company is business serious in 
selling the policy for profit.” 

Mr. Meade criticized machine vend- 
ing of air travel coverage because the 
purchaser cannot ask anyone about 
the provisions of the policy. He simply 
deposits coins in the amount of the 
premium for the coverage desired, 
designates a beneficiary, signs, and 
receives a policy full of legal phrase- 
ology through a slot. 

Mr. Meade recommended stringent 
regulation by law of notices and ad- 
vertisements of policies and their cov- 
erage, and expressed the hope that 
the association’s joint committee on 
legislation and law reform would 
study the situation and make recom- 
mendations to the state legislature. 


GAB To Get First Hand Sonic 


Boom Data From Air Force 


The Pacific department of General 
Adjustment Bureau has arranged with 
the air force for a demonstration of a 
sonic boom Sept. 12 at Beal air force 
base near Marysville, Cal. GAB will 
have special instruments to record and 
register speeds, sounds, etc. Members 
of the insurance press and a few other 
observers have been invited to attend. 


New Officers Named To 
Head St. Paul Mutual 


Robert E. Lehman was elected presi- 
dent last week of St. Paul Mutual. He 
has been secretary-treasurer. Harry L. 
Hord, assistant secretary, was pro- 
moted to secretary-treasurer. 

Mr. Lehman has been with St. Paul 
Mutual for 28 years. Mr. Hord has 
been with the company for seven years. 











Conn. Okays Term Change 


Connecticut has approved the in- 
crease in term multiple, from 75 to 
85% for the annual premiums after 
the first, effective Sept. 3. 





Name F. ]. Holton In Wisconsin 

Market Mens Mutual has appointed 
Francis J. Holton state director of sales 
in Wisconsin with headquarters at Mil- 
waukee. He has had 17 years experi- 
ence in accounting, adjusting, field and 
managerial duties. 





The Kansas City office of Under- 
writers Adjusting on Sept. 1 will move 
to 308 Sharp building. D. W. Patterson 
is manager at Kansas City and super- 
visor for western Missouri. 





Insurers Challenge 
N. C. Firemen’‘s Pension 


Six insurers, challenging the con- 
stitutionality of North Carolina’s new 
firemen’s pension fund act, have filed 
suits in superior court in Raleigh. 

The companies are Hardware Mutu- 
al of the Carolinas, American Equita- 
ble, Great American, Hartford Fire, 
Continental, and Virginia F.&M. They 
contend that the pension fund act is 
unconstitutional because only owners 
of insured property in protected areas 
would contribute to the fund. 

A provision of the fund law stipu. 
lates it is to be supported in part by 
an addition of 1% to the fire and 
lightning premiums in protected areas. 

The actions also point out the law 
will require insurance agents, acting 
against their wills and without com. 
pensation, to perform services for the 
state in collecting the money for the 
pension fund. 


Offer 88,761 Shares of 
Employers at $48 Each 


Employers Group Associates is of- 
fering holders of its common shares 
the right to subscribe at $48 a share 
for 88,761 additional common shares 
on the basis of one new share for each 
four shares held on Aug. 27. 

The offer expires on Sept. 18. An 
underwriting group headed by Morgan 
Stanley & Co. will purchase any un- 
subscribed shares at the expiration of 
the offer. 

The company expects to use $2,250,- 
000 of the net proceeds to form a life 
company, with 51% of the voting stock 
to be owned by Employers Group As- 
sociates and the remainder to be owned 
by the U. S. branch of Employers 
Liability of London. Balance of the 
proceeds will be added to general 
funds as a source of additional capital 
for any of the subsidiaries. 


Ia., N.D., S.D. Okay 
Revised IM Term Rule 


The inland marine term rule revi- 
sion calling for three-year term poli- 
cies at 2.7 times the annual rate, givin 
a discount of 10%, became effective in 
Iowa Aug. 9, and in North and South 
Dakota Aug. 16. 











Midwestern Indemnity Building 


_ Midwestern Indemnity of Cincinnati 
is constructing a new home office 
building in suburban Mariemont. The 
building will be three stories in height 
and of English design to conform with 
existing architecture of the town. ’ 

Midwestern Indemnity will occupy 
all of the second floor, and part of the 
first, and the remaining space has been 
leased to Ford Motor Co. Occupancy is 
slated for about Jan. 1. 

The company was organized in 1947. 
Many of its agents are also stockhold- 
ers. W. W. Schneebeck is president 
and E. Y. Schaber is secretary-treasur- 
er. 





Factory Mutual Group to Meet 


The Texas advisory committee of 
Associated Factories Mutuals will meet 
Sept. 20 at San Antonio. G. H. G. 
Eisenberg, chief adjuster of the Fac- 
tory Mutual engineering division, and 
C. E. Struwe, treasurer of Dearborn 
Stoves of Dallas, will be the speakers. 





Cal. Agents Back Ad Plan 


The series of regional meetings just 
concluded by California Assn. of In- 
surance Agents produced support for 
the national association advertising 
campaign. Trev Burrow, executive sec- 
retary, states. Hundreds of pledge 
cards were turned in at the 17 regional 
conferences, he reported, and a num- 
ber of agents who had held off pre- 
viously indicated support after partic- 
ipating in the discussion meetings. 
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Phone 
MOhawk 4-1100 
the next time 
you have a 
glass replacement 
problem. 


WE'LL DO THE REST! 














Members of the 
Chicago Association 
of Commerce 


CPS TR Crepe 


1. SPEED So proud are we of our reputation for efficient glass re- 
placement service that we make every possible effort to be on the job 
promptly, at any time, rain or shine, day or night. 


2. DEPENDABILITY Your assureds will be happy with the depend- 
able service rendered them by AMERICAN GLASS. This service is 
backed up by years of experience, experience that means inspection, 
research and replacement know-how that is sure to please. 


3. ACCURACY There is never a “lick-and-a-promise” when 
AMERICAN goes into action on a replacement job. From a small 
board-up to installation of a giant show window, the job is carefully 
done, insuring against call-backs or complaints. 


4. EXPERIENCE Our replacement crews are not only carefully 
trained in the details of glass handling, but have many years of all- 
important actual experience behind them. This knowledge gained 
over a long period of time is an important part of our service. 


5. SATISFACTION The aim of every one in business is to please 
the customer so that he will buy again. By calling AMERICAN 
GLASS for your glass replacement, you will insure renewal of your 
clients’ coverage. His satisfaction through AMERICAN GLASS service 
will benefit you! 


Normand Beris, President 


l1O30°42 NORTH BRANCH STREET: CHICAGO 





‘*Recognition Merited by Our Service”’ 











Efoctive SALES PROMOTION 


Few, if any, insurance companies can match the vari- 
ety and effectiveness of The American’s coordinated 
sales promotion plans and advertising material. 
Every sales aid is designed to (1) help aggressive 
Producers seek and sell potential customers and hold 
business presently on their books and (2) persuade 
prospects to place all of their insurance with one 
Agent or Broker. 


Newark, New Jersey 





The American Insurance Company ® American Automobile Insurance Company © Associated Indemnity Corporation 





